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Global LNG trade breaks
record for third consecutive
year

GLOBAL LIQUEFIED NATURAL gas trade volume rose by 12% to
239.1m tonnes in 2017, the third consecutive record-breaking year,
according to the International Gas Union.

It was also the highest annual growth since 2010.

According to the industry group’s latest annual LNG report, non
long-term volume increased by 16m tonnes to 88.3m tonnes last year,
accounting for 30% of total trade.

The international LNG trade has continued to “boom from both a
supply and demand perspective”, according to the IGU’s outgoing
president David Carroll.

“We remain bullish and continue our strong support of LNG as a core
driver of a sustainable future,” he said.

With new production capacities coming online, Australian LNG output
rose by 11.9m tonnes in 2017, while US output increased by 10.2m
tonnes.

Still the world’s largest LNG exporter, Qatar’s production reached 81m
tonnes in 2017.

On the demand side, China’s LNG imports increased by 12.7m tonnes

in 2017 — the largest annual growth by a single country yet seen, the
IGU said.

Page 1



“This growth can be attributed to the strong
enforcement of coal-to-gas switching policies
through China, as policymakers aim to improve
urban air quality across the country,” according to
the IGU.

Other countries driving global demand growth
included South Korea, Turkey and Pakistan, whose
imports increased by 11.9m tonnes in total last year.

In the first quarter of 2018, liquefaction capacity
totalling 32.2m tonnes per annum was
commissioned, bringing the world’s total to 369m
tonnes per annum. This included the world’s first

liquefaction project, which came online in Malaysia.

As of March, 92m tonnes per annum liquefaction
capacity was under construction, while a further
875.5m tonnes per annum capacity was being
planned.

David Jetter, partner of Baker Botts, said new
liquefaction projects and demand from China, India
and Southeast Asia would continue to drive global
LNG trade growth.

“We will continue to see new [import] projects in
emerging markets,” Mr Jetter told Lloyd’s List.

‘Asia premium’ could curb LNG flows to the
world’s top demand centre

THE high price of liquefied natural gas could curb
cargo flows to Asia, the world’s largest gas-
consuming centre and widely expected to drive
global demand growth in the coming years, the
World Gas Conference was told.

Analysts and shipowners have expected China and
some Asian countries to significantly raise their
LNG imports amid growing environmental
awareness and policy incentives, consequently
soaking up large portions of incremental US
production in longhaul trades.

According to the International Energy Agency’s
latest forecast, global LNG trade will expand by 30%
from last year’s level to 505bn cu m in 2023, with
China and emerging Asia accounting for over 90% of
the growth.

However, during a WGC panel discussion, some
prominent energy officials suggested that the so-
called “Asia premium” on LNG prices could hurt
the super-chilled fuel’s competitiveness in the
region.

“Of course, we need to have more LNG. But price
plays a big role here,” state-owned Beijing Gas Group
chairwoman Yalan Li said. “We hope LNG imports
price can be more reasonable.”

LNG prices in Asia are traditionally higher than
those in other regions, even when differentials in
freight costs are taken into consideration.

Based on Morgan Stanley estimates, LNG price for
delivery in northeast Asia was $10.30 per million
British thermal units (mmBtu) on Wednesday,
compared with $7.86 for northwest Europe delivery
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and $2.93 in US Henry Hub. Freight costs for
shipping a 66,000-tonne cargo from the US Gulf to
Japan were assessed at $2.02 per mmBtu.

“Affordability is still a big issue in Asia,” Petronas
executive vice-president Anuar Taib said.

While still relying on LNG imports to meet rising
energy demand, some Asian countries have been
seeking to raise domestic gas output, import more
pipelined gas or even increase use of coal in power
generation, some of the officials said.

Ms Li said: “We continue to diversify our supply
sources. Our priority is to enhance exploration and
production domestically.”

In China, the world’s second-largest LNG importing
country expected to lead the global demand growth,
the central government has targeted increasing
shale gas production to 30bn cu m in 2020 from
6.5bn cu m in 2015.

Moreover, China has been importing gas from
Central Asia and Myanmar via pipelines. Once
commissioned in late 2019, Gazprom’ Power of
Siberia pipeline will export 38bn cu m per annum to
China.

“Russian gas will be supplied to China,” Ms Li said.

At the beginning of this decade, some analysts
expected Indonesia and Malaysia to become net
importers of gas with rapid expansion of domestic
consumption. But the two countries have sought to
increase domestic production and use more coal to
generate electricity in the near term so they would
not need to import large quantities of LNG.
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“Indonesia is producing 424m tonnes of coal per
year... 25% is used for power,” Indonesia’s minister
of energy and mineral resources Ignasius Jonan
said.

To solve the issue of “Asia premium” so LNG can
stay cost competitive for the long run, market
mechanisms for LNG trading should be further
developed, Jera chairman Hendrik Gordenker said.

“Over time, [Jera is] supporting the development of a
clear, transparent LNG price marker in Asia,” said
Mr Gordenker, whose company, formed by two
Japanese utilities firms, is the world’s largest LNG
buyer.

“A more liquid and transparent Asian LNG market
will promote the reduction of regional LNG price
differentials,” he added.

WHAT TO WATCH

Hapag-Lloyd agrees redundancies deal with

head office staff

HAMBURG-based container carrier Hapag-Lloyd
has reached an agreement with its works council
that will see dozens of jobs outsourced or removed
over the next 18 months as the company seeks to
reorganise itself following its mergers with CSAV
and United Arab Shipping Co.

An agreement between the executive board and the
works council agreed that there would be no
dismissals before December 31, 2019 and that jobs
that are being outsourced should be to companies
within 50 km of Hamburg.

A spokesman for Hapag-Lloyd told Lloyd’s List that
the total number of job losses would be less than
some reports had indicated, and was likely to be in
the “middle two-digit range”.

The low number of redundancies was aided by the
fact that Hapag-Lloyd has had a hiring freeze for the
past year that has seen several positions not filled
when existing staff have left the company.

“In 2014 and again in 2017, under German law we
had to take on a total of 400 people from the CSAV
and UASC mergers in Hamburg,” the spokesman
said. “The company has grown immensely. We are
now 250% bigger than we were in 2014, but the staff

numbers have also grown by 40%. We need to regain
some efficiency.”

The world’s fifth-largest line by capacity has grown
rapidly during the past three to four years, following
its merger with CSAV at the end of 2014 and with
UASC, which was completed in the second quarter of
last year.

Hapag-Lloyd has more than doubled its fleet
capacity in that time and seen staff numbers swell.

It announced its global headquarters improvement
project in May with the aim of looking at the
processes it needed to work efficiently as a company.

Global consulting firm AT Kearney was retained to
examine the line’s processes and reported its
proposals to the board. Those proposals were then
passed on to the company’s workers council for its
approval.

Employees were informed of the arrangement on
Tuesday.

“Both sides are happy with the arrangement,” the
spokesman said. “It has been far less traumatic than
some people had suggested.”

OPINION

The Interview: Karin Orsel

WHEN founding MF Shipping Group at the age of
23, Karin Orsel wasn’t exactly in great financial
shape. She had bought a house six months earlier
and had little cash on hand. Aside from her personal
experience, she did not have any family link to
shipping entrepreneurship.
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But Ms Orsel saw a chance she could not turn down.
She got a big personal loan and bought six
multipurpose vessels with two partners for the
shipmanaging and shipowning firm, which is based
in Farmsum in the Netherlands.
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“I had to knock on doors to get financial things in
order, to start the company,” Ms Orsel told Lloyd’s
List in an interview. “That’s something I really
wanted to do... I really feel like that was an
opportunity.

“In your life, there are all kinds of opportunities.
You can either take a risk, or walk away from it.

“If things went wrong, I could have lost my house.
[But] that wouldn’t have been the end of the world
for me.”

Then she took off from there. MF Shipping, which
Ms Orsel has led as chief executive and majority
shareholder since 2001, now manages 58 ships
including 13 product and chemical carriers, eight
cement carriers, one self-unloader and 36
multipurpose ships. Another nine tankers will join
its managed fleet by April 2020.

The general size of vessels MF Shipping manages
has been getting bigger, from 3,000 dwt to 6,500
dwt. In the past, the company was engaged only in
crew and financial management, but today it
provides full management services to clients based
in Sweden, Finland, Norway, Germany, Canada and
the US, including long-term partner Thun Tankers.

“It is an expansion in different fields,” Ms Orsel said.

She has also become a renowned shipowner. MF
Shipping owns 10% of its managed fleet. Personally,
she has also invested in 18 tankers up to 22,000 dwt
each and two bulk carriers with Canadian partners
and Norbulk, which operates the ships.

The vehicle is looking to acquire more secondhand
medium range product tankers. The expansion has
been based on “hard cash, really traditional ways,”
she said.

What are the reasons behind her success? The
48-year-old talked about her personal philosophies.
The most important thing, according to her, is that
“you show your respect to others”.

“In this industry, you work with different cultures
every day and you have different challenges.”

Those can appear in the form of dealing with
Japanese counterparties as a female, or asking
Singaporeans’ ages with Nordic bluntness, based on
the examples she gave. The goal would be to let
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“people feel comfortable and know you treat them as
equal”, she said.

Internally, she has been proud that MF Shipping has
kept a retention rate of 99% for onshore staffers and
98% for seafarers — far above the industry averages

With regard to managing the company’s 50 office
and 1,000 onboard employees, Ms Orsel has found a
personal approach is essential.

“All people make difference. It’s very important that
people feel appreciated when working for you... feel
part of the company instead of thinking that’s not
where they want to be,” she said.

In recent years, Ms Orsel has been keen to
contribute her knowledge to the industry. She has
been the International Chamber of Shipping’s
vice-chairman and board member, focusing on
countering piracy and crew abandonment, among
other issues.

She has also been Women’s International Shipping &
Trading Association ambassador after stepping
down as president. She hopes to serve as a role
model or the next generation of women who want to
join shipping.

More gender awareness and equality is good for
shipping, as that would make the industry more
open and attractive to young talents, she said.

Personally, even though the shipping industry is
generally described as male-dominated, Ms Orsel
said she never felt treated differently. But “I know a
lot of women did have challenges”, she said.

“If I said it didn’t happen [because of my personal
experience], I would have been ignorant and unfair.
Because that did happen... [even as] if you compare
it to 20 years ago, it’s better.”

Still, she encourages women in shipping to be more
active in industry events, to become visible in
promoting the right causes, so good influence can
spread.

“It’s easier to complain things are not right. But if
you want to make a change, you need to step up,” Ms

Orsel said.

“Once you are visible, many will approach you.”
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Search on for Safetytech innovators

LLOYD’S Register Foundation, the charity that
funds the classification society, has launched a
search to find innovative solutions to some of the
industry’s most troublesome safety problems,
writes Richard Clayton.

The vehicle they have chosen to co-ordinate this
pursuit for innovative digital ideas, and to work
alongside the selected entrepreneurs, is Lloyd’s
Register Safety Accelerator.

Speaking at the launch event in London, foundation
chief executive Professor Richard Clegg began with
what seems to be a platitude, although it
encapsulates the essence of forward-thinking
businesses from those operating day by day.

“Lots of companies do things to make money,” he
said. “We make money to do things.”

Things like investing to understand the nature of
risk, or seeking to apply new technology to
established safety concerns.

With the support of the innovation platform Plug
and Play, which sent its suitably cool Silicon Valley
chief executive Saeed Amidi to the launch, four
safety issues have been identified.

These are the need to detect and visualise both
minor leaks in complex industrial environments and
potentially explosive gas vapour clouds on board
ships and offshore structures, and a requirement to

identify tools and concepts to help ensure seafarers
are always performing competently and to keep
personnel better informed about operational risks.

The last of these, focusing on shifting the current
state of risk assessment from a static exercise to a
process that is dynamic, yet intuitive and in real-
time, has a broader appeal.

In his keynote presentation, Paul Schuberth, who is
corporate health, safety, security and environment
manager at ExxonMobil, observed that “few high-
severity incidents happen in the office”.

He argued that leadership competency is critical to a
safety culture, and that only where leaders are fully
engaged will initiatives such as the application of
new tech to solve safety issues become effective.

Which is a good point. Many inspection reports that
follow an incident or accident find the immediate
cause stems from a failure of several safeguards.
And that speaks of a failure of leadership
competency.

Lloyd’s Register Safety Accelerator is seeking
proposals from companies with innovative solutions.

Winning companies will receive trial funding and
the chance to collaborate with commercial partners.
Neither LR nor Plug and Play take any share of the
intellectual property offered as a solution. What'’s
not to like?

Viewpoint: Voyage into the unknown

NOBODY ever said that it was going to be easy to
implement the shipping industry’s ‘global sulphur
cap’, which rather trips off the tongue and tends to
suggest that it is just a matter of pulling a few
levers and adjusting the fuel, writes Michael Grey.

Environmentalists have made something of a song
and dance about the industry allegedly dragging its
feet and having to be forced to the negotiating table
at the International Maritime Organization
practically at gunpoint.

Something that has rather been forgotten in all this
debate surrounding the need to de-sulphur diesel
emissions is that the shipping industry does not
make the fuel that is burned in its combustion
processes, but is a customer of the oil companies,
refiners and bunker sales people who provide it.
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And for years being a maritime customer has also
been something of a risky business as you were
never quite sure of what you were being sold. It is
still something of a lottery.

An old technical superintendent put it very well
some years ago.

“Imagine,” he said, “if every time you drove into a
filling station in your car you had to put up with the
quality and specification assurance that the chief
engineer of a ship is expected to.” The punters would
be burning down the garages, or more likely, suing
their proprietors for every cent they had.

Is any of this going to change when January 1, 2020,

dawns and a good deal more accuracy and precision
is to be demanded about the specification
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of the blends, distillates and clever new products
(probably not many of these) that ships need to have
in their bunker tanks.

A serving chief engineer was probably joking when
he said that he needed to sign on a petroleum
chemist and a lawyer for each voyage, but there may
well be an element of truth in this.

The shipping industry is not dragging its feet and is
as dedicated to the success of the implementation of
the global sulphur cap as anyone.

But as the recent joint submission by the
international trade associations makes clear, there is
a whole raft of very practical problems that need to
be addressed if 2020 is not to be chaotic.

Thus, the special intersessional meeting of the IMO
Sub-Committee on Pollution and Response starting
on July 9 is of crucial importance. After all, it is one
thing to write rules and regulations, but another
thing entirely to make sure these very technical
issues are addressed when the practical problems
arise.

The five organisations, representing a huge portion
of the world fleet, raise several important matters in
several submissions to be considered at IMO.

They are all practical issues, such as the need for
ship-specific implementation plans so that ships can
demonstrate compliance.

There is a call for a “practical and pragmatic”
approach from the IMO member states over the
verification procedures. It is recognised that while
the shipping industry and its bunker suppliers have
a lot of work to do, a competent system of
verification and compliance needs to be established
— worldwide.

BIMCO, Institute of Chartered Shipbrokers,
Intercargo, Intertanko and WSC emphasise that
there are many safety implications associated

with 2020 fuels, such as the risk of incompatible
bunkers which could lead to a ship being disabled.

There are international standards, but it is not
inconceivable that with blended products and
distillates which may be outside the current ISO
standards, issues of incompatibility and other
problems may arise.

The worst-case scenario would be a loss of power,
probably at a crucial moment.

Anyone who thinks that this is the shipping industry
crying ‘wolf” ought to shuffle down to their nearest
ports and talk to the pilots and discuss the increased
numbers of mechanical breakdowns associated with
fuel switchovers in environmental control areas.
There are a lot of them and this further exciting
change is going to be even more complicated.

Much is going to depend upon the zeal and energy of
those who supply fuels around the world.

Let us face it, shipping, which has been using the
residues at the bottom of the barrel for long enough,
is now going to spend a lot more buying something
rather better and ought to feel entitled to rather
more quality and better quality control.

Availability is everything and a system that treats
ships fairly, if the fuel oil they need is just not in the
bunker supplier’s tanks, needs to be made perfectly
clear to regulators.

At the end of the day, what is essential is some
common sense and a certain flexibility, as the new
regime beds in.

There is no transitional period and the shipping
industry will put up with this.

But there will be glitches and technical challenges,
teething problems of all kinds, for this is a
complicated change with an essential industry, to a
degree, sailing into the unknown.

ANALYSIS

Box carriers failing on customer service,

survey shows

CONTAINER carriers’ shipper customers are
increasingly dissatisfied with the levels of service
they are receiving, with complaints about
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poor-quality service, long transit times and
unreliable bookings.
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In a survey conducted by Drewry on behalf of the
European Shippers’ Council, 400 shippers and
forwarders rated their satisfaction with the service
of container carriers as 3.2 out of five.

Shippers were questioned on 16 different carrier
activities, including documentation, pricing, transit
times and availability of cargo space.

Satisfaction with documentation accuracy scored
3.4, but quality of customer service received only
2.9. Transit times and reliability of booking/cargo
shipped as booked attracted scores of between 2.9
and three.

While carrier performance related to sustainability
and financial stability has improved since 2016,
carrier customers reported weaker performance in
the range of different carriers available, the range of
available services, the price of services and the
overall carrier service quality.

“It is disappointing that, even after the big
reorganisation of container services following the
start of new alliances, carriers still do not meet the

expectations of their customers,” said ESC secretary-
general Nik Delmeire.

“At the time of the survey, the carriers’ emergency
bunker surcharge, which we regard as customer
unfriendly, was not yet in place, and it is reasonable
to think that the results of the survey would be
worse if it was done now.”

The ESC said carriers should meet their customers
to discuss real operational issues, as already
happens successfully in the European rail

freight sector, instead of resorting to new cost
surcharges.

“Shippers and forwarders want a balance between
service quality and price, but the survey shows that
carriers are cutting back on service and offering less
choice to shippers,” said Philip Damas, head of the
logistics practice at Drewry.

But many shippers were avoiding the poor service
levels found at carriers by instead dealing with
freight forwarders and other intermediaries, he
added.

US road freight shortages set to worsen

ROAD freight shortages that have been driving up
prices in the US over much of the last year are likely
to worsen as demand builds through the summer,
further adding to inflationary costs for shippers,
according to Cathy Roberson, head analyst at
Logistics Trends & Insights.

Prices for road freight have continued to rise this
month over May rates that were already up 25%-
30%, year on year, the US-based consulting firm
said.

“Increased trucking demand is also competing with
seasonal demand, and in addition fuel prices are
playing an increasing role in the higher costs,” Ms
Roberson told Lloyd’s List. “As such, carriers and
their supply chain partners are passing on these
higher costs to their customers by increasing their
own prices.”

General Mills, Hershey’s and Smuckers are among
companies affected by higher shipping costs on their
quarterly earnings and were expected to raise
consumer prices to help offset these costs, she
added.

Ms Roberson said sourcing alternatives to trucking
were limited.
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“If you are moving boxes out of most ports, there is
not a surplus of railroad capacity available for
shippers or lines, and even where there is, there
sometimes isn’t the drayage available,” she said.

Meanwhile, the battle for capacity in most regions
and at most ports will continue.

“The US economy is growing and so is demand; that
is not changing — unless retaliatory tariffs enacted
on the US start to take hold,” said Ms Roberson. “A
growing number of countries are enacting tariffs on
the US in the next month or so and their effects — as
well as those the US have enacted — could dampen
demand and prove damaging to not only the US but
to global trade.”

However, rising trucking prices might eventually
help address the issue of truck driver shortages.

“Truckers haven’t had much in the way of income
adjustments in the last decade but they’re starting to
get them now, so in time maybe higher earnings will
attract more drivers,” she said. “But until then, rates
will continue to increase — that’s just the reality of
supply and demand in our overland hinterlands
right now.”
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US trucking rates have been surging all year and are
expected to reach boiling point during the upcoming
US peak shipping season in late summer. The
capacity crunch is being caused by a combination of
new Electronic Logging Device regulations, rising
fuel costs, driver shortages and surging demand.

Another factor in the mismatch between supply and
demand is the longer waiting times many trucking
companies have faced at US ports, particularly on
the east coast, as port operators adapt to handling
the larger container ships now deployed by carriers.

MARKETS

Panama Canal lifts restrictions on LNG

transits

THE Panama Canal has drawn up plans to gradually
increase its reserved slots for liquefied natural gas
carriers in the coming years on expectation of rising
US exports to Asia via its expanded waterway.

In the World Gas Conference, Panama Canal
Authority deputy administrator Manuel Benitez
confirmed to reporters that the canal would allow
interested users to reserve two slots for LNG carriers
per day from October 1 compared with the current
level of one.

The increase will come in parallel with the lifting
of the authority’s self-imposed daylight and
encounter restrictions on LNG transits amid
growing familiarity with the operation of the
third set of locks, which was commissioned two
years ago.

“Lifting daylight restrictions means LNG vessels will
be able to transit the locks at night — as vessels in
other segments currently do,” Mr Benitez said.

“Lifting encounter restrictions means LNG vessels
will be able to navigate Gatun Lake at the same time,
allowing two different LNG vessels to transit the
canal the same day in two different directions.”

He added: “Together, these changes will provide
more flexibility and time during the day to transit
LNG vessels, and result in an opportunity for LNG
shippers to compete for a second booking slot.

“Lifting the restriction will allow us to be ahead of
demand.”

The third set of locks recorded 372 transits of LNG
carriers in its first two years of operation. However,
the number had been growing rapidly as new US
export projects came online, Mr Benitez said.

The canal has forecast that LNG transits will grow
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to 244 this year from 163 in 2017.

In terms of transport volume, the canal has
expected 11.2m tonnes to be shipped via the
expanded waterway this year compared with 6.4m
tonnes last year. This is in line with the forecast
increase in US production to 22.6m tonnes from
13.5m tonnes.

The canal has predicted the transit volume to rise
further to 28.7m tonnes by 2022 when US
production increases to 64.9m tonnes.

“We still have some restrictions that can be lifted in
the future,” Mr Benitez said. “By 2022 we will allow
three LNG transits [per day].”

The canal has been favoured by US LNG exporters
as it can cut their transit time, Mr Benitez said. It
takes only 44 days for a vessel to carry a cargo from
the US Gulf to Japan via the Panama Canal and
return, compared with 70 days via the Suez Canal
and 73 days via the Cape of Good Hope.

US cargoes have accounted for 91.6% of the canal’s
LNG transits in the current fiscal year, compared
with 79.4% in the previous year, according to data
provided by the authority.

Separately, the authority has now allowed vessels
with 51.25 m width to transit through the expanded
waterway compared with 49 m in the past. This
means the 25 Q-Flex ships on the global LNG fleet
will also be able to use the canal.

Interested users for now will need to reserve slots
either 365 days, 21 days or four days in advance. The
authority is considering allowing them to book slots
several months in advance so there can be more
operational flexibility, said Silvia de Marucci, the
authority’s executive manager in the economic
analysis and market research division.
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GoodBulk pulls Nasdaq IPO citing ‘adverse

market conditions'

MONACO-BASED bulker owner GoodBulk has
postponed its initial public offering, leaving the
$148.9m fundraising project to hang in the
balance.

“As a result of adverse market conditions,
[GoodBulk] has ceased marketing of its proposed
initial public offering of its common shares, which
had been expected to be listed on the Nasdaq Global
Select Market,” the company announced on
Wednesday.

It added it would re-evaluate the timing for the
proposed offering as market conditions develop.

The move comes as the escalating tariff spat
between the US and China has largely dampened
investors’ sentiment on shipping stocks.

Share prices of four major dry bulker companies
listed in US — Golden Ocean, Scorpio Bulkers,
Diana Shipping and Star Bulk — have dropped
between 1% and 9% since the beginning of this

In a statement published on June 18, the John
Michael Radziwill-chaired company said it would
sell 8.5m common shares on Nasdaq at an
anticipated offering price between $15.5 and $17.5
per share.

Earlier, GoodBulk said in an exchange filing that it
signed a head of terms agreement to acquire five
capesizes for $178.5m from JP Morgan, subject to a
successful IPO.

The IPO, set to be the first in the US since Gener8
Maritime’s in June 2015, was partially grounded on
GoodBulk’s belief that demand growth remained
healthy, asset prices were low enough to be
attractive to investors, and fleet growth was
expected to stay low with a small orderbook in the
dry bulk shipping sector.

The owner has a fleet of 22 capesizes, one panamax,
and two supramax dry bulk carriers with a total
capacity of 4.1m dwt. Its recent acquisitions are
expected to add another six capesize bulkers to its

week.

fleet.

IN OTHER NEWS

Frontline agrees deal for scrubbers on
up to 36 tankers

JOHN Fredriksen-controlled
Frontline has ordered scrubbers
for 14 vessels, with an option on
a further 22, after purchasing a
20% stake in Feen Marine
Scrubbers.

The tanker owner, whose fleet
consists of 63 vessels
comprising very large crude
carriers, suezmaxes and long-
range 2/aframaxes, signed a
memorandum of agreement with
the Indonesia-based
manufacturer, claiming that
retrofit scrubber installations
yield the same benefits new
builds but are cheaper.

“This transaction allows Frontline
to secure the capacity to source
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a large volume of scrubbers,
which we believe will present a
challenge to many owners as the
deadline for sulphur emissions
compliance approach” Frontline
Management chief executive
Robert Hvide Macleod said.

ABS and Probunkers sign pact to
develop LNG bunkering fleet

ABS has joined Probunkers to
provide the Greece-based start-
up with technical support for
designing and building a
specialist LNG bunkering fleet of
tankers to be stationed in key
ports around the world.

The joint development
programme signed by the two
companies envisages ABS
providing guidance on regulatory
compliance for the fleet, defining

rules and standards, identifying
technical and operational
challenges and advising on
technological solutions “in a
range of areas”.

Other significant aspects of the
programme are said to analysing
the suitability of available cargo
containment systems, as well as
analysis of LNG handling and
boil-off handling systems.

Euroseas sells last bulker to focus on
containerships

EUROSEAS has completed the
separation of its containership
and dry bulk fleets with the
delivery of a final handymax
bulker to its buyer.

The 20-year-old Monica P. was
sold to an undisclosed third party
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for gross proceeds of $6.45m.
The other six bulk carriers
formerly in the Euroseas fleet
are now trading for EuroDry, a
new dry bulk spin-off separately
listed on Nasdaq at the end of
May. The move leaves Euroseas
with a fleet of 10 feeders and
one intermediate containership,
making it the sole US-listed
feeder containership

specialist.

US port says tariffs dispute will hit
shipping volumes

TARIFFS on US imports of
Chinese goods imposed by
President Donald Trump could hit

up to 15% of goods moving
through the Port of Los Angeles,
the port's executive director Gene
Seroka has said.

In an interview with Reuters,

Mr Seroka said Chinese imports
through US ports were down
3.8% in April and 8.7% in May.

“There's something there... and
it's something to be mindful of as
we evaluate the potential impact
of tariffs," he said.

Africa has potential to grow seaborne
volumes
AFRICA has huge potential to

grow its seaborne volumes,
according to Clarksons.

The continent's annual
compound growth rate during the
past 10 years has been 5% for
imports and only 1% for exports,
said H Clarkson managing
director Stephen Gordon.

Its share of global imports last
year was 3%, or 329m tonnes,
while its exports represented 6%
of the global figure, or 688m
tonnes, he said. Grains
dominated imports, mainly into
North Africa, while crude oil was
the primary export.

For classified notices please view the next page.
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Lloyd’s List Intelligence

Maritime intelligence | informa

The Next Generation
Lloyd’s List Intelligence Seasearcher

Do you want to identify new business opportunities ahead of your competitors?

With the Next Generation Seasearcher platform, you can use geospatial mapping tools to receive customised
alerts on global fleet port callings including vessel ETA’s. This means you can see which vessels are approaching
your locations and view their contact information to win custom before your competitors.

Seasearcher also shows you detailed ship characteristics, inspections and deficiencies, so you can anticipate the
needs of individual ships and reach out to vessels before they reach port.

The service allows you to view full vessel characteristics including:
Physical dimensions
» Construction details
» Classification society
>
>

v

Shipowner
Vessel contact details

You can also view the deficiencies found during inspections to assess the revenue opportunity of the vessel.
When you need a granular view of all the components that make up a ships operational structure, you can rely
on Seasearcher to give you the most accurate and detailed data possible to win new business.

To find out more, please call +44 (0)207 017 5392,
email info@lloydslistintelligence.com or visit info.lloydslistintelligence.com
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