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New SevenSeas fund targets
bulkers up to ultramax size

SEVENSEAS INVESTMENT FUND has been launched with the
backing of two Greek shipmanagement companies as an open-end new
Luxembourg investment vehicle aiming to buy modern dry bulk
carriers.

The fund, which stresses a high degree of protection for investors,
starts with an initial target of raising $100m to acquire handysize,
supramax and ultramax bulk carriers of four to 10 years old although
opportunistic purchases of younger tonnage would be considered.

The initiators of the fund are Diamantis Pateras Maritime (DPML),
which has a family history in shipping going back 150 years, and
Nautilus Energy Management, led by Akis Tsirigakis (pictured), a past
chief executive of Star Bulk Carriers and Combine Marine, among
others. The fleet will be commercially run by DPML and technically
managed by Nautilus.

Diamantis Pateras was recently active in the liquefied petroleum gas
market with a fleet of pressurised vessels under the Pantheon Inc joint
venture with DVB Bank. In 2012, the fleet was merged with Epic
Shipping to form Epic Gas, which is trading on the Oslo Merkur
market.

Meanwhile, Mr Tsirigakis is a co-sponsor of Stellar Acquisition III, the
Nasdag-listed blank cheque company that this week unveiled a merger
with mobile tech company Phunware.

In addition to the pedigree of the management, the fund is

differentiating itself from other funds targeting bulker buys by aiming
for equity-only purchases and a no-debt structure.
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This, say the managers, should ensure low break-
evens for vessels and distribution of a meaningful
dividend to investors.

Without banking red tape, the strategy should also
enhance the fund’s ability to do timely deals.

A unique aspect of the fund is that it is providing
100% capital protection cover for investments to
protect the downside.

The cover, provided by Klapton Insurance and
reinsured by investment-grade reinsurers, kicks in
only when the total assets of SevenSeas’ holding
company fall below the value of the initial
investment.

SevenSeas is registered as a reserved alternative
investment fund (RAIF), a new flexible and quickly
marketable style of alternative investment fund
introduced in 2016.

Such funds are overseen by an external authorised
alternative investment fund manager, in SevenSeas’
case Fuchs Asset Management, regulated by
Luxembourg’s CCSF. EFG Bank (Luxembourg) is
listed as administrator.

As general partner, SevenSeas Capital Management
will be remunerated based on 1.5% of net asset value
yearly and with a profit share at exit.

SevenSeas says that it will concentrate on shorter
charters for acquired vessels to capture market
improvements, with period charters for
consideration at a later stage as rates rise.

Mr Tsirigakis will serve as SevenSeas’ chief
executive, with DPML managing director Stefanos
Michalis, formerly vice-chairman of Epic Gas, as
chief operating officer.

WHAT TO WATCH

D'Amico remains positive despite

wider losses

D’AMICO International Shipping has maintained a
bullish stance on product tanker markets, saying a
rate recovery is arriving with low fleet growth and
the forecast completion of product destocking.

“I am firmly convinced the product tanker market is
finally heading towards a positive cycle,” chief
executive Marco Fiori said in the company’s
quarterly report. “All the fundamentals are pointing
in the right direction, with all the variables aligned
for rate improvements.”

Data from the Milan-listed owner of handysize,
medium range and long-range-one product tankers
shows net fleet growth in those segments is expected
to be 2.1% in 2018 and 1.7% in 2019, which are
among the lowest in the past 15 years.

Also, Mr Fiori said the high level of product
inventories seemed to be “finally coming to a more
manageable level”. The completion of destocking can
often trigger more movements of products in
seaborne trades.

“The global refining industry has undergone a
structural shift during the past few years with
refining capacity moving far from some of the key
consuming centres and toward some of the main
points of extraction, mainly in the Middle East,” he
added. “This trend has been driving ton-mile
demand for product tankers and is expected to
continue with new export oriented refinery capacity
coming on line.”

His optimism came in spite of DIS’ full-year net
losses widening to $38.1m in 2017 from $12.8m in
2016, plagued by weak freight earnings and
impairment costs of $10.9m booked on three ships
under sale negotiations.

The DIS fleet achieved average daily time-charter-
equivalent rates of $13,150 in 2017, down from
$14,534 in 2016.

Revenues grew to $391m from $347.1m amid fleet

expansion, but the increase failed to make up for
incremental voyage and time charter hire costs.
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Noble plunges to $5bn loss amid

rescue talks

DEBT-ridden Noble Group has slumped to a $1.9bn
net loss in the fourth quarter, driving its full-year
losses to more than $4.9bn as the trading house is
struggling to shore up liquidity and meet its debt
obligations.

The deficits for 2017 were set against a $8.1m net
profit recorded a year earlier, the Hong Kong-based
and Singapore-listed commodities trader said in an
exchange filing. It added that it was still in talks
with creditors to finalise a rescue deal.

The large part of that full-year red ink — $3.2bn
— derived from exceptional items that include
impairment losses on non-performing trade
receivables, prepayments and other receivables as
well as non-cash losses from the dilution of the
group’s shareholding in Yancoal Australia.

Also, Noble lost $1.1bn from the discontinued global
oil liquids and North America gas and power
business, mainly related to the earlier sale of the
energy unit Noble Americas Corp and its subsidiary.

Operating losses from supply chains last year stood
at $153m, compared with profits of $569m a year
ago.

Of the total, the energy segment, consisting of coal
and liquefied natural gas, saw an operating loss of
$95m in 2017 versus a $336m profit in 2016.

The metals, minerals and ores segment recorded an
operating loss of $58m against a year-ago profit of
$233m.

“Freight saw the dry bulk sector continue to improve
in the 2017 financial year and enter into select new
time charters to benefit,” Noble said.

The company has been reeling from a debt crisis
since 2015, and has cuts its headcount, disposed of
key assets and taken writedowns to shore up
liquidity during the past three years.

As of end-December, its short-term bank debts
edged down to $1.2bn from the year-ago level of
$1.3bn, but cash and cash equivalents shrank to
$492m from $1.2bn. The company’s shareholders’
equity slid into the negative territory of $8o5m.

Noble recently completed a debt-to-equity swap
deal. Creditors agreed to write off $3.5bn worth of
debts in exchange for 70% of the company.

“The advisers to Noble and to other parties have
commented that this is probably the most complex
restructuring ever undertaken in Asia,” said
chairman Paul Brough. “We are encountering both
support and opposition, but we are focused on
reaching a conclusive agreement with the Ad Hoc
Group and those discussions continue to be
productive.”

Prime Tanker buys HSH Nordbank’s stake

in FSL Trust

GERMAN bank HSH Nordbank has sold its stake in
FSL Holding to Prime Tanker Management as it
continues to divest several shipping interests.

The deal saw HSH subsidiary Godan offload its
shareholdings in the holding company of Singapore-
listed FSL Trust to Prime Shareholdings a unit of the
Greece-based shipping firm, the trust said in a
statement.

As a result, the trustee-manager FSL Trust
Management has appointed Stathis Topouzoglou as a
non-executive director on its board. Mr Topouzoglou
is founder and chief executive of Prime Tanker and
has more than 35 years of experience in the shipping
sector.

Founded in 1998, the Prime Group manages several
vessels including 27 double hulled product tankers,
two suezmax tankers and seven liquefied petroleum
gas carriers with about 2.5m dwt capacity.

“The trustee-manager views this as a positive
development for the trust and anticipates that with a
long-term strategic investor controlling the sponsor,
prospects for a refinancing and/or extension of the
trust’s indebtedness should be improved,” said FSL
Trust.

The transaction follows HSH Nordbank’s sale to a

consortium led by two US private equity firms for
€1bn ($1.2bn) in cash.
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Under the terms of the deal, Cerberus will hold a
40.3%, while JC Flowers, which already owns 5.1%,
will take a further 33.2%. GoldenTree Asset, a US
asset manager, will take 11.9%, while Britain’s

Centaurus Capital will take 7.1%. Austrian lender
Bawag, in which Cerberus is the largest shareholder,
is picking up 2.4%.

COMMENT
A well matured port

YEARS ago, in one of my more frivolous moments, I
advocated a rating system for ports and terminals,
so that those who brought ships into them might
have some idea of the standards they might expect,
writes Michael Grey.

It was brought about with the assistance of a former
shipmate who at that time was commanding a
capesized bulk carrier and had been recounting
some of the nonsense he suffered in various ports
and terminals he visited.

My suggestion was founded on the famous
restaurant guides, or perhaps those rating hotels,
for what is a port other than a place offering service
for ships? If it was good service, the word ought to
be spread about its excellence; if the opposite,
potential customers should be warned.

This article, which was published in this newspaper
at least 20 years ago, attracted some attention, not
all of it favourable.

A couple of port managers pointed out, in fairly
robust tones, that any problems were not
automatically of their making, if the ship was badly
run, by officers who didn’t know the first principles
of stability and spoke no known language. They
should be credited with sorting out the ship’s mess,
and not given a hard time from the likes of me. I
suppose you can see their point of view.

People who are criticised invariably get a bit
defensive.

I always remember the terrible row I occasioned on
a ship upon which I was the navigator, entering a
US port, when the pilot saw my pencilled remarks
on the final chart that took us up to the berth.
“Natives unfriendly!” it said. I seem to recall it cost
the master a bottle of his best to mollify the insulted
official, even though his attitude merely
demonstrated the truth of my light-hearted remark.

But it is good to see that BIMCO, which had the
bright idea of producing a dry bulk terminal vetting
report some years ago, are persisting with their
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scheme and have produced their second report on
what the ships have told them.

I recall that when the idea was first mooted, there
was some concern about whether people would be
brave enough to report on areas like
communications between ship and shore, efficiency
and general attitudes, lest they would be given a
hard time on subsequent visits. Assurances of
confidentiality don’t always go far in our suspicious
industry.

It is clearly slow progress, but nearly 600 reports
have been received about 278 terminals, which have
been submitted by 115 ships. BIMCO would like to
see at least 1,000 ships on their books making
regular reports and clearly it is a case of more being
merrier and building up a degree of normality, so
that terminals expect that their performance will be
routinely monitored and reported.

It is encouraging that BIMCO reports that the
standard is generally good, with some terminals
rated as outstanding. All the results are open to
public viewing on the BIMCO website under BIMCO
Dry Bulk terminal Vetting Report 2017.

The complaints are about what you might expect.
There were sometimes language difficulties with
ship and terminal staff being unable to
communicate adequately. The “permanent pressure”
on the ship and its crew can be read in a number of
different ways, but often manifests itself in
difficulties between people who go home at the end
of their shifts, and those aboard ship who don’t.
There are comments about bureaucratic and
offensive port officials, familiar to most modern
mariners, services which are expected, but fail to
materialise, or cost far too much.

But it would be good to see terminals which are
identified as good in all respects being given lots of
publicity, encouraged perhaps to put up huge signs
on their shiploaders or discharging equipment that
can be seen for miles, boasting about their
achievements as a top performing terminal that
welcomes ships with enthusiasm. A bit like the good

hotel guides, really.
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Much of this of course comes down to the
professionalism that is shown by individuals and
their ability to communicate, along with an
accommodating and forward-thinking regime.

Employing “people persons” rather than blustering
bullies on board ship and on the terminals would
be a good first step.

MARKETS

Howe Robinson launches dry index

HOWE Robinson has launched its own dry index.
The Howe Robinson Dry Index is a composite index
representing all four dry cargo sectors, the
brokerage said.

Publication of the index began on February 27, and
is based on existing calculations, but the “weightings
have been modified to reflect current deadweight
fleet share” of 38% capesize, 26% panamax, 23%
supramax and 13% handysize, it said.

“Given the changing dynamic of the fleet, our
intention is to revisit the percentage share allotted to
each sector on an annual basis,” it added. It also has
historical data dating back to 2006.

capesize, 30% panamax and 30% supramax.

A multiplier of 0.1 will be applied to the calculation,
the exchange said.

The BDI'’s change was controversial when it was
announced towards the end of last year, upsetting
many handysize players, who rely on the assessment.

Howe Robinson, whose clients consist of
participants active in the handysize segment, had
been vocal about the change saying it effectively
ignores a chunk of the dry bulk market, making it
unrepresentative.

The move comes amid opposition to the Baltic
Exchange’s proposed revamped Baltic Dry Index,
which removes the handysize element from the
calculation. The new BDI, which officially launched
on Thursday, has been reweighted using the
following ratios of time-charter assessments: 40%

Handysize vessels are the smallest of the dry bulk

carriers, usually plying intra-regional routes,
carrying minor bulk commodities. The handysize
sector is not very liquid in the Forward Freight
Agreement market and part of the reason for the
Baltic Exchange revamp was to make the BDI more
valuable as a trading tool.

IN OTHER NEWS

KR says delay in IMO 2020 sulphur
regulation implausible

KOREAN Register's executive
director Kim Yeon-tae has said a
delay in implementation of the
new global sulphur regulations
was highly unlikely, despite some
industry hopes for a
postponement.

“There is very little chance that
the implementation of the global
sulphur cap 2020 will be
postponed,” he saidin a
statement. Any delay would also
discredit the International
Maritime Organization, he said.

“With less than two years left
before the sulphur convention
comes into force, it is evident

that the relevant parties are far
from being fully prepared,” he
said, adding that, as an example,
details of how to comply had not
yet been finalised.

MPC Container Ships continues
vessel acquisitions on improved
outlook

MPC Container Ships intends to
persist with its fleet growth
strategy via the acquisition of
secondhand vessels in 2018.

The boxship owner still thinks
current price levels are attractive
enough even as secondhand
vessel values have increased
markedly, it said in an earnings
statement.

As for business strategy, it
intends to place all its vessels on
fixed-time charters with a range
of employment periods of
between one and 24 months,
contingent on opportunities seen
in the market.

For this year, approximately 24%
of MPC Container Ships' charter
market exposure is managed in a
pool, while non-pool ships have
about 30% market exposure
covered via their minimum time
charter periods.

The company has a positive
outlook for 2018 in the industry in
light of the robust economic data
seen so far and improving market
conditions.
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Seaspan charts new strategic course
SEASPAN'S new power couple
delivered a succinct state of the
company address on Wednesday,
reflecting on a “pivotal” year in
2017, and setting the key
strategic priorities for 2018 and
the years ahead.

The most dramatic message
came from newly appointed
president and chief executive
Bing Chen, who said that
although consolidation among
liner companies was well
advanced, containership lessors
remained fragmented.

This changing dynamic,
according to Mr Chen, creates
opportunities for Seaspan — one
of the largest independent
containership owners worldwide.

Bunker suppliers to face financing
and insurance challenges over
sulphur cap rules

TIGHTER financial requirements
and elevated insurance needs for
bunker suppliers, stemming from
the incoming 2020 sulphur cap
regulation, could endanger a
successful transition into the
new regime and trigger
consolidation, Danish bunker
supplier Monjasa is warning.

Group chief operating officer
Svend Stenberg Molholt called
for strong governance and for the
costs of choosing non-
compliance with the 0.5% sulphur
cap on fuel to be made clear.

The company controls 24
bunkering vessels and operates
bunkering terminals in Northern
Europe, supplying around 4m
tonnes of oil products to ships
annually.

Bahri sees 53% drop in net profit on
weak spot market rates

THE ongoing weakness in the
tanker market continued to weigh
on the results of Shipping Co of

Saudi Arabia, also known as
Bahri.

For 2017, the company reported a
net profit of SR800.3m ($213.4m,
which is a 53.4% decline over the
same period a year ago, while
revenue fell 11% to SR6.0bn, it
said in a statement.

Bahri noted that international
spot market freight rates for oil
and chemical transportation
were lower in 2017 compared
with the year ago period, while
higher bunker prices led to an
increase in fuel costs.

It saw profit contributions from
30.3% owned subsidiary Petredec
decline by SR65m also due to the
market weakness.

The company also attributed the
weaker result to higher financing
expenses in 2017 on increased
cost of finance, loss of
revaluation of financial
derivatives and the expansion of
its fleet.

DFDS sees potential benefit of Brexit
decision

BREXIT and the uncertainty
stemming from it may be causing
a headache for those engaged in
UK-EU business. But shipping
and logistics firm DFDS appears
to have the situation well in hand.

The company, which operates
ro-ro and ro-pax vessels in
Europe, is not alarmed by the
impending changes, despite
initial gloomy economic
forecasts, and is pondering a new
business endeavour, said vice-
president for communications
Gert Jakobsen.

While he reiterated during a press
briefing in Copenhagen that
DFDS would have preferred to
avoid Brexit, he expects the
company's UK-EU trade of goods
in the North Sea, which grew by
7% in 2017, to increase further.

China chasing South Korea on vessel
order numbers

CHINA could match South Korea
within two years in terms of the
number of orders it can score to
build large container ships and
offshore plants, according to a
Seoul-based think tank.

In its latest report, the Hana
Institute of Finance said that
Chinese shipyards would be able
to score more orders than their
counterparts in South Korea by
2020 to build very large crude
carriers, container ships of
15,000 teu or more, liquefied
natural gas carriers and liquefied
petroleum gas carriers, as well as
offshore plants.

The institute cited the increasing
number of domestic orders in
China as well as government
support as reasons for the
country's potential.

These things will allow Chinese
shipyards to accumulate
knowledge and experience that
will make them as competitive as
South Korean yards, the institute
added.

MPC Container Ships upbeat despite
loss in first-ever Q4 results

MPC Container Ships, the
aggressively expanding feeder
specialist-only, which was
launched last year, lost $2.1m on
an earnings before taxes basis in
its first set of fourth quarter
results, compared with a profit of
$200,000 in the third quarter.

On a more positive note, revenues
jumped sharply from $7m to
$13.2m, while gross profits rose
to $1.3m from $1m.

The company attributed the
outcome to a time lag on
continuing charter commitments
despite a positive market trend,
start-up costs and expenses
associated with vessel
acquisitions.
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Appealing for perspective, it
pointed out that it was still in its
growth phase and had achieved a
positive operating cashflow of
$3.2min its first year.

UK eyes hi-tech future for shipping
TRANSPORT Secretary Chris
Grayling has outlined his ambition
of a hi-tech future for British
maritime industries.

The UK was well placed to lead
the development of autonomous
vessels, augmented reality and
artificial intelligence-led maritime
services, among other high-tech
advances, Mr Grayling said at the
Smart Shipping Event in London
on Wednesday.

“Autonomous shipping is just one
aspect of a maritime technology
revolution which has the potential
to radically transform the
industry, making it safer, cleaner
and faster than ever," he said.

Shipping stalwart Cecil 'Cess' Smylie
dies, aged 83

MARITIME circles in London and
internationally are mourning the
loss of Captain Cecil Smylie, who
has died at the age of 83. He had
served as managing director of
Greece-based Fairdeal's UK
affiliate for many years.

He joined P&O as a cadet in the
early 1950s and obtained his
master's certificate in 1963. He
served as deputy captain on SS
Oriana and staff captain on SS
Canberra.

After coming ashore in 1969, Capt
Smylie worked as a general
manager with shipping companies
in North Africa, the Arabian Gulf
and the Gulf of Oman.

He was awarded a US Naval
Commendation for meritorious
service for providing logistic

services to naval and merchant
shipping in the Iran-Iraq conflict
and in the build-up to Desert
Storm.

He retired from Gulf Agency
Group and returned to London in
1994 to head the UK office of
Fairdeal, the tanker owner and
provider of offshore logistics and
environmental services.

Capt Smylie was master of the
Honourable Company of Master
Mariners and a founding trustee
of the HQS Wellington Trust,
dedicated to preserving the last
surviving Royal Navy Grimsby-
class sloop that saw service in
the Second World War.

For classified notices please view the next page.
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