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US tariff threat overshadows 
smaller dry bulkers

US PRESIDENT DONALD TRUMP’S suggestion that he would like to 
impose hefty tariffs on imported steel and aluminium has cast 
shadows over the smaller dry bulker markets, with concerns that any 
measures the US takes might broaden to cover more commodities 
trades as trade war talks arise.

Mr Trump said import duties of 25% on steel and 10% on aluminium 
would be officially announced within days, although some White 
House officials later said some details still needed settling.

“If this really goes through, it will be negative, especially for handy and 
supramax vessels, which are employed on long-haul trades to carry 
steel products from countries like South Korea to the US,” Ralph 
Leszczynski, research head at Banchero Costa, said.

According to the US Census Bureau, the country’s steel product 
imports rose 15.1% year on year to about 34.5m tonnes in 2017. Of 
those, 25% were contributed by Canada and Mexico, where trades with 
the US are mostly conducted through roadways.

The major suppliers in Asia, namely South Korea, Russia, Japan, 
Taiwan, India and China, exported a combined volume of 10.7m 
tonnes, accounting for about 2.7% of the world total of seaborne trade 
in steel products last year, according to calculations based on 
Clarksons data.

“While the annual volume from these Asian destinations may seem 
small, any disruption to these shipments is expected to have a 
disproportionate effect on the dry bulk market owing to their longer 
distance to the US, and thus greater impact on overall tonne-mile 
demand,” Mr Leszczynski added.
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Mats Berglund, chief executive of Pacific Basin, told 
Lloyd’s List the protectionist measures are not good 
for trade, but argued the actual effect should not be 
exaggerated, “they are often more talk than reality”.

Positives for shipping
He also said that tariffs or restrictions that stop 
commodities from taking the shortest route possible 
may even lead to substantial trades via longer distance 
routes and in fact turn out to be a big positive for 
shipping.

China’s soyabean imports from the US dropped 14% 
year on year to 5.8m tonnes in January amid a 
growing trade spat between the two countries. At the 
same time, its volume from Brazil surged 720% to 
2.1m tonnes.

Nevertheless, talks about more protectionist moves in 
retaliation for the US’s decision are heating up among 
major steel exporters.

European Commission president Jean-Claude Juncker 
has said the commission would propose 
“countermeasures against the US to rebalance the 
situation”.

Brazil’s trade minister said it would also take 
counteractions, while the Korea Iron and Steel 
Association is urging the Organisation for Economic 

Co-operation and Development to resolve the “unfair 
treatment”.

China, the world largest producer of steel and 
importer of iron ore, exported 700,000 tonnes of steel 
products to the US last year, making up only 2% of the 
latter’s total imports.

China has already threatened to curb soyabean 
imports from the US.

Some observers are concerned any possible retaliation 
against Mr Trump’s tariffs might spread and create 
protectionist measures in other areas of trade.

“It would also likely force countries like China — and 
South Korea, Japan and the European countries — to 
impose retaliatory measures, for example on soyabean 
and corn imports from the US,” said Mr Leszczynski.

Any effect brought about by the steel tariff itself on 
shipping would in fact be very limited, said one 
Shanghai-based shipping analyst speaking 
anonymously. “What might become really 
troublesome is the following trade war on other 
commodities.”

Mr Berglund said Pacific Basin was not “too worried 
about this protectionist measure, but this is one of the 
risks which can happen”.

The Interview: Peter Sand
OVERHASTY box carriers interpreting the recent 
uptick in global demand as a precursor to the return 
of the good old days, should think again, because 
now is ‘as good as it gets’.

This is the stark warning from the chief analyst of 
the world’s largest shipping association, BIMCO, 
Peter Sand, who says container shipping demand 
growth has reached its peak, with no signs of a 
growth spurt anytime soon.

Seaborne container volumes grew by nearly 5% in 
2017, a figure helped along by the restocking of 
inventory, according to Mr Sand. For the coming 
year, BIMCO is expecting slightly lower growth of 
4%-4.5%.

But with global GDP growth expected to be limited 
to a maximum of 4% for the foreseeable future, there 
is little scope to go any higher, according to Mr Sand.

“This all stems from how, over the past decade, most 
of the world has invested too little in expanding the 
growth potential for the future.”

His advice for shipowners and carriers is not to wait 
around until the macroeconomic stimuli improves. 
Rather, they should act now. Mr Sand says carriers 
will need to work on fleet management to cultivate 
company profitability and that likewise should follow 
for the wider market.

“Whether carriers are successful or not in the future 
is in their hands,” he adds.

Mr Sand’s comments come in response to the latest 
container market report, published on a quarterly 
basis alongside other sector analysis covered by 
BIMCO in dry bulk and oil tankers. These analyses 
are part of the wider market intelligence offered by 
BIMCO to extend value for its members, in addition 

WHAT TO WATCH
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to the practical guidance and standard contracting it 
is more widely known for.

The containers report is compiled using third party 
information but also primary data, collected by Mr 
Sand and his small team of junior analysts.

“We think very hard about the market when painting 
our picture,” he says.

Profitability picture
For the container market, the profitability picture is 
likely to be unchanged, he adds.

“The container shipping market has always been a 
marginal profit business, you need enormous scale, 
you need to compete on freight rates and you need to 
cut costs.

“If you look at all the main figures of top-line growth 
and profits, it is all a price game, which never really 
hammers home a huge profit when looking at the 
money invested in running such a large fleet.

“Even in the past decade they [carriers] were still not 
massively profitable, so there will be no return to the 
good old days.”

Instead, he says a new era could develop when lower 
levels of supply and demand growth become the 
norm, yet profits stay marginal.

Mr Sand’s subdued outlook for the liner industry is 
perhaps surprising given his long affinity and love for 
North London football club Tottenham Hotspur. Its 
long-suffering fans are well regarded as ever the 
optimists, despite not winning England’s top flight 
division for more than 50 years. However, Mr Sand 
says that his training as an economist has ensured he 
is a cynic by nature.

“I want to know what the data is all about. It runs 
through my veins.”

Mr Sand, who resides in Copenhagen with his wife 
and two children, started his post-graduate years at 
government organisation Statistics Denmark, before 
a brief stint with Danish pharmaceutical company 
Novo Nordisk.

But having been bit by the travel bug at an early age, 
shipping was the “perfect match” for an economist 
with a keen interest in geography.

His maritime career kicked off at dry bulk and 
tanker company D/S Norden in 2006, while his near 
decade-long association with BIMCO began in 2009.

Past the abyss
Despite having a day job that involves studying the 
container shipping industry for less than 10 years, 
Mr Sand has experienced perhaps the most 
tumultuous period in its more than 60-year history.

Surviving the global financial crash, carriers quickly 
returned to the yards as banks started to reissue 
loans. But too many ships came off the ramps too 
soon, plummeting the industry into a period of 
unprecedented overcapacity in late 2015, 
culminating in the following year, which witnessed 
container shipping’s biggest casualty to date, Hanjin.

But the good news is that the recent bounce back in 
demand shows at least the worst is over, according to 
Mr Sand.

“If we judge this by freight rates, 2016 was the low 
point, so we are past the abyss. Markets are 
improving.”

While the glut has subsided, he says that from his 
analytical chair, and indeed from an industry 
perspective, there is little need for more capacity.

“The sector is still awash with tonnage,” he stresses.

He goes on to explain that although strong demand 
growth last year helped to absorb much of the idle 
fleet, which was “a very positive development for the 
market”, demand growth in 2018 is forecast to climb 
comparatively to the fleet. And thus only minimal 
gains will be achieved in rebalancing the market this 
year.

“Fundamentally, there is no more tonnage needed. 
There is low utilisation across the fleet and liner 
networks are currently running with two, three or 
even four more ships than they were a decade ago, 
which has seen slow steaming become an integral 
part of global networks to ensure of lower costs.”

According BIMCO, in excess of 1m teu is expected to 
join the container shipping fleet in 2018. This is 
despite recently lowering its full-year supply growth 
forecast on account of deliveries being pushed back 
into 2019.

The boxship fleet increased by 1.2% in the first 
month of 2018 alone to more than 250,000 teu, 
equal to the entire fleet expansion of 2016 and the 
highest inflow of capacity since 2010.

Although this supply influx included plenty of small 
feeder units, it also comprised five ultra large 
containerships with a capacity of 20,000-plus teu.
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Mr Sand expects about 40 vessels above 18,000 teu 
to come into active service in 2018. This will exert 
huge pressure on the supply side because there is 
really only one place for them to go, Asia-Europe. To 
make room, these units will no doubt have to replace 
smaller ships of 10,000 teu-14,000 teu, but these too 
will have to find a home.

“The obvious choice from an operational perspective 
will be on longhaul transpacific services, but it still 
seems that for liners and ports, it does not work to 
bring ULCs to the US west coast, because of the 
Jones Act, cabotage restrictions and of course labour 
issues.”

Despite being far from ideal in terms of optimisation, 
the most likely destination for these surplus vessels 
will be on Asia-Mediterranean and Asia-Middle East 
loops and strings, according to Mr Sand. However, 
he also makes the case in point that the raising of the 
Bayonne Bridge in New York, allowing ULCs access 

to Port Newark, has also increased the attraction of 
sending larger ships to the US east coast through the 
Suez or round the Cape of Good Hope from the Far 
East.

“It is a constant optimising game and one that never 
ends. Where you optimise the number of ships, the 
speed and get the boxes, you need to run those 
networks,” says Mr Sand.

“At first, it looked as though by putting bigger ships 
on Asia-Europe, liners and investors were giving the 
trade a solid overhaul, but it has since become more 
than that and the whole industry is suffering.

“If your main lines do not work in an optimal 
fashion, then your secondary trades do not work in 
an optimal fashion.

“As carriers strive to turn a profit, the game will not 
get any easier.”

London may lose maritime law business 
due to high litigation costs
ELECTRONIC data has changed the landscape of 
disclosure dramatically and current court rules and 
many firms’ procedures simply cannot deal with it 
adequately, writes Hill Dickinson senior associate 
Winnie Mah.

At present, parties to civil litigation cases can be 
forced to carry out extremely wide and expensive 
searches for relevant evidence within a vast range of 
electronic data, including hundreds of thousands, if 
not millions, of emails and documents, as well as 
mobile phone records and electronic messaging.

Such searches can produce enormous cascades of 
data. For example, one recent disclosure search for 
just one of several email accounts resulted in 48 
gigabytes of information — the equivalent to nearly 
3,000 lever arch files of hard copy documents.

As a result, the cost of the disclosure stage of 
litigation can easily spiral out of proportion, while in 
reality only a very small number of documents are 
relevant.

Fears exist that London could lose business as 
litigators pursue civil actions in other legal 
jurisdictions where disclosure procedures may be 
less onerous and costs therefore lower. However, the 

disclosure process still creates the best way to 
ensure transparency and accuracy of legal dispute 
resolution.

The discovery process can be the make or break in a 
litigation scenario often being the gateway that leads 
to a commercial resolution.

There are a number of instances in which opponents 
have attempted to hide critical information in order 
to benefit their position, only to find their attempts 
are thwarted by the discovery process.

Accordingly, London’s legal industry is keen to 
address the issue and retain its international role. A 
working group has identified the need for changes to 
the Civil Procedure Rules to address the scale, 
complexity and excessive costs of these ‘monster’ 
disclosure exercises.

Proposals for new disclosure rules, announced in 
November, have undergone a consultation phase 
that was due to end in February. The English courts 
will then review the proposals and look likely to 
operate a pilot scheme later this year.

“The London courts see that there is a problem. 
They have a primary obligation to make disclosure 

OPINION
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reasonable and proportionate but still capable of 
disposing of the issues in dispute. Any disclosure 
exercise needs to be reasonable and it needs to be 
proportionate in terms of costs. So it does come 
down to money in many circumstances. Companies 
taking part in such actions face extensive costs, 
particularly if they lose.

Competitive jurisdiction
English courts and English jurisdiction will need to 
stay competitive. Otherwise people might choose a 
different court or jurisdiction to resolve their 
disputes.

One key feature of London litigation is the rule of 
full and frank disclosure. You have to disclose 
everything that is not only helpful to your case but 
that is also damaging to your case and that can 
mean you end up with tactical game playing and 
‘fishing expeditions’ on both sides. So a party that is 
looking for a smoking gun that will undo their 
opponents’ case can effectively force them to do 
extremely wide searches to try and find that 
evidence.

For example, it is not unusual for a litigant to 
demand the retrieval of entire email accounts, 
including deleted or misfiled items, for several 
individuals. We could be looking at hundreds of 
gigabytes of data. Sometimes to defend your position 
you can be forced to carry out those sorts of 
searches.

Firms that have experience of sophisticated 
document management systems with advanced 
searching and filtering functions are able to meet 
these demands efficiently and effectively. However, 
firms that do not utilise such technology are going to 
find it harder to survive the increasing technological 
burden of modern litigation.

At present, the vast majority of parties just go along 
with standard disclosure orders which are quite 
wide. In the future, the burden is going to be on the 
court to really tailor any disclosure order in 
accordance with the needs of the case.

ANALYSIS

UK businesses take £127bn productivity 
hit from discrimination
There is “overwhelming evidence” that 
discrimination against women, ethnic minorities 
and sexual orientation minorities is widespread in 
UK businesses and that it is affecting the bottom 
line, according to a report carried out by the Centre 
for Economics and Business Research.

Suki Sandhu, the founder and chief executive of a 
diversity think tank called Involve, which 
commissioned the CEBR report, said its findings 
were a reminder of the role a diverse workforce plays 
in business success. “The economic rewards speak 
for themselves and the social ones are equally 
invaluable,” he said.

CEBR researchers studied differences in pay across 
517 businesses to estimate the annual loss in 
economic output to the UK economy that results 
from discrimination.

It found that women earn on average earn 20% less 
than men. This suggests gender-based workplace 
discrimination costs the UK economy up to £123bn 
in lost output.

By comparison, female employees in the UK 
maritime industry earn just over half of what their 
male counterparts do, according to the HR Maritime 
Association.

Significant wage gaps in favour of white people were 
found for almost all ethnicities in the CEBR 
document, with the cost of discrimination against 
ethnic minorities found to be £2.6bn. White people 
were found to earn on average £67-£209 more per 
week when compared with similarly qualified 
individuals of a different ethnic background.

However, those with a mixed ethnic background 
showed average earnings at £152 above white 
counterparts.

The pay gap around sexual orientation indicates a 
loss in output worth £2bn each year.

According to Christian Jaccarini, an economist at 
the CEBR, its research shows the most diverse firms 
and the most pro-diversity firms are more likely to 
be top performers in their industries.
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It suggests firms with the most developed diversity 
policies are 15 percentage points more likely to 
financially outperform those with less of a diversity 
focus.

Firms seeking competitive advantage were 
encouraged to introduce pro-diversity policies.

“Although the UK is more diverse than ever, 

discrimination is still costing the economy 
enormously,” Mr Jaccarini said.

“Our upper-bound estimate finds that UK GDP 
would be around 7% higher if workplace 
discrimination based on gender, sexual orientation 
and ethnicity was eliminated. At the economy’s 
current rate, that growth would take just under four 
years to achieve.”

Results round-up: Oil and gas shipping 
firms in October-December 2017
LISTED oil and gas shipping firms have been 
reporting their earnings for the fourth quarter for 
2017 — and the results were not pretty.

Aside from those with exposure to liquefied natural 
gas shipping markets, where charter rates continued 
on an upwards trajectory, most companies posted 
weaker results.

Click below for our list of companies that have 
released their results, categorised by the stock 
exchanges where they are listed:

https://lloydslist.maritimeintelligence.informa.com/
LL1121649/Results-roundup-Oil-and-gas-shipping-
firms-in-OctoberDecember-2017

Container shipping may face a challenge 
to remain profitable
CONTAINER Shipping may face difficulties in 
maintaining the improvement in profits posted 
during 2017 this year owing to continued weakness 
in industry fundamentals.

Fitch Ratings noted in a report that a number of 
companies’ earnings may have stayed in the red 
amid the tonnage overhang, thereby taking the 
momentum out of a more sustained recovery.

Preliminary earnings reports showed that box 
shipping firms posted a more robust performance 
during 2017 compared with 2016, with most carriers 
improving their profitability.

Growth in box shipping volumes for Maersk came to 
3% and 30% for Hyundai Merchant Marine, with 
strong improvement in economic and trade growth 
likely to lift figures this year as well.

“We forecast container transport volumes to 
increase by more than 4.5% this year, consistent 
with the [International Monetary Fund’s] global 
trade forecast of 4%.”

The increase in freight rates helped boost financial 

results, despite higher bunker fuel prices lifting 
operating costs.

But uncertainty remains as to whether the elevated 
freight rates can be sustained.

The ratings agency noted that although the Shanghai 
Containerised Freight Index was roughly 27% higher 
year on year in 2017, its average reading in the 
fourth quarter of 2017 was weaker than the same 
period a year ago.

“It has increased marginally in early 2018, but 
remains lower on average than in the same period 
last year.”

As such, in order for any recovery to be sustainable, 
the industry has to continue being disciplined in 
ordering new vessels because volatile freight rates 
meant many previous rate increases had 
subsequently fallen when supply and demand 
became imbalanced.

Vessel supply was estimated to have grown 4% last 
year and is likely to increase by more than 5.5% this 
year, exceeding demand growth and pressuring 
rates downwards.

MARKETS

https://lloydslist.maritimeintelligence.informa.com/LL1121649/Results-roundup-Oil-and-gas-shipping-firms-in-OctoberDecember-2017
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Although new order levels remained low throughout 
2016 and into the second quarter of 2017, they 
jumped in the second half of 2017 amid an 
improvement in market sentiment. This led to 
owners concentrating on scale and larger vessel sizes 
as witnessed by Maersk Line exercising an option for 
a pair of 15,200 teu newbuildings to be delivered in 
2019, CMA CM ordering nine 22,000 teu ships in 
September 2017, and HMM trying to gain a 5% 
market share through the use of mega 
containerships.

“Deployment of mega vessels on Europe-Asia 
trading lanes will continue to contribute to 
overcapacity on this route, and to ‘cascading down’ 
elsewhere. We also expect lower scrapping and fleet 
idling in 2018 due to improved market conditions, 
further reducing the gap between net and gross 
capacity growth,” said Fitch Ratings.

In the medium term, though, the industry 
consolidation trend is likely to result in more careful 
management of capacity, which will lift freight rates.

Consolidation has led to the market share of the top 
five container shipping lines to hit 45% in 2016 with 
expectations of a 57% stake by 2018.

“However, no single company is dominant — sector 
leader Maersk Line’s share is expected to remain 
below 20% after its merger with Hamburg Süd. We 
believe most container shipping companies will 
continue to regard their market position along with 
the operation of mega ships as key to their success, 
which may prompt further mergers and acquisitions 
and new vessel orders as the top three companies try 
to sustain their market leadership and smaller 
companies seek to increase scale,” the agency 
concluded.

Box carriers must differentiate 
to avoid commoditisation
CONSOLIDATION within the container shipping 
sector should lead to better contrast between lines 
and services as carriers seek to differentiate 
themselves on factors other than price alone, 
according to Kuehne + Nagel vice-president Paolo 
Montrone.

“We see the effects of consolidation in the carrier 
industry as a positive point,” said Mr Montrone. “We 
believe carriers will diversify their services more in 
the years to come. They will need to differentiate and 
improve their services and most importantly 
decommoditise their market approach.’’

K+N would welcome this change as it would provide 
the company and its customers a greater number of 
options to create solutions for customers’ supply 
chains.

But the ability to provide clear information and 
comparative data would be a key component for 
carriers and K+N itself.

“We believe that container shipping is not a 
commodity,” Mr Montrone said. “But unless there is 
transparent information to show what is different and 
how you can get from origin to destination, it is often 
quite difficult for customers to take informed 
decisions above the obvious one, which is cost.”

But price alone was not sufficient, he added.

“Very often we have seen that a higher sea freight cost 

can result in overall savings to a customer’s supply 
chain.”

Mr Montrone was speaking at the launch of K+N’s new 
digital platform allowing customers access its Blue 
Anchor Line non-vessel owning common carrier.

“Sea Explorer allows customer to explore, view and 
compare to take informed decisions about individual 
container shipping services,” he said.

K+N carried 4.4m teu on Blue Anchor services in 
2017, and the new platform allows customers to 
measure services against several metrics, including 
reliability, capacity, transit times and carbon 
emissions across the 750 direct Blue Anchor services 
per week.

“For the first time our customers will have the 
capability to compare readily, easily and in real time, 
services in a trade or between key port pairs based on 
what matters to them,” Mr Montrone said.

For shippers, an optimal level of certainty on 
inventory in transit is a key element to reducing 
inventory, which is a major cost.

“By providing accurate visibility on the reliability 
scores, we can work with our customers to ensure the 
right services are selected,” Mr Montrone said. 
“Informed decisions, such as choosing a slightly 
longer transit time but with a higher reliability, will be 
much easier to make.”
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Realistic transit times would also be made available, 
he added.

“Today, due to the alliances, there is a certain level of 
complexity when you come to managing sailing 
schedules,” Mr Montone said. “Very often you can see 
a specific alliance or carrier showing different 
departure or arrival dates on the same vessel. You 
quickly realise there is something not correct.”

By using big data science, predictive analytics and 
K+N’s own experience, Sea Explorer allows shippers 
to align actual conveyance dates with realistic lead 
times.

“This is a big departure from how data and schedules 
have been managed in the past,” he said. “We want to 
make sure our customers can focus on their 
businesses and reduce or eliminate as much as 
possible the risks within global sea transport.”

IN OTHER NEWS
Court rejects Lighthouse appeal 
for Giuseppe Bottiglieri Shipping
A NAPLES court has rejected an 
appeal by Lighthouse concerning 
its last-minute bid for Giuseppe 
Bottiglieri Shipping, the Italian 
family-run bulker and tanker 
owner that has been at the centre 
of a takeover battle.

According to a statement from 
Bottiglieri Shipping, the Court of 
Appeal of Naples on February 26 
declared the “inadmissibility of 
Lighthouse’s request to stop the 
creditors’ meeting and suspend 
the voting process”.

The creditors’ vote, which was 
due to take place on February 7 
based on a bid by US private 
equity firm Bain Capital, was 
postponed after a counterbid 
was launched by Lighthouse — a 
venture between Petros Pappas’ 
Oceanbulk and Raffaele Zagari’s 
Augustea.

SM Line, Cosco and OOCL launch 
new China-India service
SOUTH Korea’s SM Line has 
teamed up with five foreign 
shipping firms to launch a new 
China-India service.

The new service dubbed the East 
Coast India 2 Service will be 
launched in the first week of 
March, said SM Line.

SM Line has joined Cosco 
Shipping, Orient Overseas 
Container Line, Wan Hai Lines, 
Interasia Lines and X-Press 

Feeders to provide 4,300 teu 
vessels for the new service.

Hafnia sees product tanker 
market turning for owners
AFTER a challenging two years, 
Hafnia Management chief 
executive Anders Engholm 
expects product tanker market 
fundamentals to tip in favour of 
shipowners from this year 
onward and tonnage to shift 
among pool operators.

Relying on a model it has been 
using for about a decade, the 
Copenhagen-based product 
tanker commercial pool operator 
has found that while the current 
newbuilding orderbook 
corresponds to 480 medium-
range vessels, in reality, only an 
additional 280 medium-range 
product tankers will be delivered 
by 2020 compared with 2017 
levels.

Among the drivers affecting this 
tonnage increase are favourable 
demand factors, such as forecast 
growth in oil demand, closures of 
certain refineries in Europe, Asia 
and Australia and openings of 
new ones in the Middle East and 
Asia.

Triyards contract terminated 
amid financial results delay
Triyards Holdings has received 
another contract termination as it 
requests additional time from the 
exchange regulator to report its 
financial results and hold its 
annual general meeting.

In light of the notice, the buyer is 
looking to claim back all sums 
paid in advance for the vessel 
totalling $5.1m.

“The company is assessing the 
financial impact of the 
termination notice and the 
termination of the contract. 
Further announcements will be 
made by the company and the 
board... as and when there are 
any material developments.”

DSME nets order to build two 
VLCCs worth $170m
SOUTH Korea’s Daewoo 
Shipbuilding & Marine 
Engineering has won an order to 
build two very large crude 
carriers worth $170m for a 
European owner, it said.

The vessels will be designed to 
adhere to new environmental 
regulations drawn up by the 
International Maritime 
Organization.

The South Korean shipbuilder 
won an order to build three 
VLCCs on February 28, while it 
bagged an order to build two 
liquefied natural gas carriers 
worth Won394.3bn ($365.5m) a 
day before.

Refiners need cleaner fuels to 
meet environmental regulations
REFINERS avoid the topic of 
producing cleaner bunker fuels 
leaving shipowners to shoulder 
the burden of impending marine 
fuel regulations, claimed 
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participants at the Mare Forum in 
Singapore.

“I do not understand why the 
burden of the regulation has been 
placed on owners, it should be 
the refiners’ problem,” said 
Aurora Tankers’ head Kenny 
Rogers.

He said refiners should accept 
responsibility to produce 
adequate quantities of fuel of the 
quality needed to meet mandated 
fuel specifications in 2020 and 
for the future. “It is an outrageous 
and absurd conclusion that every 
ship worldwide will fit scrubbers 
to ensure compliance with the 
2020 regulations.”

Future of South Korean shipyards 
to be decided within days
SOUTH Korea will consider the 
future of STX Offshore & 

Shipbuilding and Sungdong 
Shipbuilding & Marine 
Engineering within days, 
according to an industry source.

The Geoje-based shipyard source 
told Lloyd’s List that a 
government-backed study is 
expected to be completed by 
March 5 and the South Korean 
government will discuss the 
future of two ailing shipbuilders 
based on the study.

Authorities had already 
conducted the first round of 
studies last year, with South 
Korean media outlets reporting it 
would be more profitable to shut 
down both yards rather than keep 
them afloat.

SMEs offered ‘big shipper’ rates 
via new platform
SHIPPING and supply chain 

consultancies Drewry and 
Chainalytics have launched a sea 
freight procurement solution for 
small and medium-sized 
beneficial cargo owners, which 
they claim will give better pricing 
and terms by combining SME 
shippers’ collective buying 
power.

Philip Damas, head of Drewry’s 
logistics practice, said the ocean 
freight market had been 
particularly challenging for SME 
shippers in the past two years 
following the recent slew of 
ocean carrier alliances, mergers 
and acquisitions.

As well as facing the problem 
and risk of rate volatility and 
occasionally very high rates, SME 
shippers have also been unable 
to obtain annual contracts with 
fixed rates.

For classified notices please view the next page.
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