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China mulls restoration
of coal imports ban

CHINA MAY SOON re-impose restrictions on coal imports in order to
effect Beijing’s apparent efforts to boost the domestic price of the
commodity, according to industry sources.

While the details on the latest restriction are vague, one official from a
coal port in Southern China has confirmed it received a notice from the
General Administration of Customs of China requesting that all
primary and secondary ports in China ban coal imports from February
15, although the implementation was later pushed back to end-March.

As of Tuesday, “there has been no following order to push the button”,
the official said. The source added that there was the possibility of
further delays.

However, a Singapore-based trader said the port of Guangzhou, which
has begun to conduct extra scrutiny of imported coal, was “likely to
impose the ban very soon”.

A Chinese coal importer said some ports had now asked coal carriers
to submit a sailing schedule before their arrival, which paves the way
for a restriction on imports that is expected to come in July.

The GACC intended to start the ban again, but the Ministry of
Transport and port authorities have managed to hold back the plan,
according to another Chinese trader.

In the second half of 2017, Beijing moved to ban coal imports at
secondary ports while prolonging the customs clearance process at
primary ports, in attempts to shore up domestic coal producers and
tackle environmental issues.
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The move failed to derail the recovery in bulker
earnings, as China, the world’s largest coal
consumer, maintained high imports. Seaborne
imports of China were estimated at 317m tonnes in
2017, up 8% on the year, according to Clarksons.

The price for thermal coals in China has fallen
sharply since January after the winter consumption
peak and as curbs on imports ease, which could
have reignited domestic coal companies to lobby for
a return of the ban in order to perk up the markets.
Thermal coal accounts for the largest portion of
Chinese coal imports.

Worries in the dry bulk segment were renewed over
an imminent restoration of coal imports restrictions

after a ship carrying foreign coals was refused
permission to call at Bafang Port, a secondary coal
terminal in Fujian province last week.

It remains unclear whether the ship was turned back
due to trade restrictions.

Several traders that Lloyd’s List spoke with denied
the restoration of the ban, however. One China-
based trader said he had yet to receive any official
notice about the prohibition on coal imports, and
added that there was no significant delay in port
clearance.

Lloyd’s List could not immediately reach the MoT or
GACC for comment.

SPRING OUTLOOK

Five things to watch: Product tankers

OWNERS of product tankers have been talking
about a market recovery for months, some have even
been doing so for quarters. Yet the million-dollar
question still stands: when will the upturn arrive?

While earnings seem to be gradually rising on some
main routes, the ground for recovery seems shaky.
Global inventories of oil products continue to fall
and once the destocking process is completed, vessel
demand could rise significantly. But that has yet to
happen.

There are more optimistic signs on the product
exports front, with the Middle East, China and the
US all expected to raise overseas shipments this
year, even as refinery maintenance will occasionally
disrupt cargo flows.

The bulls’ strongest argument is on the supply side.
The pace of newbuilding deliveries is slowing, and
oversupply will likely ease in the coming quarters as
new orders remain limited.

Our latest survey of earnings forecasts show similar
results to the previous one, suggesting the recovery
story is alive and well, but just coming along slowly.

Below are the five factors we think could shake the
industry:

Stocks of oil products

High stocks across the globe have been the main
factor curbing inter-regional cargo movements in
the past few quarters. With healthy demand growth,
the product supply overhang is easing and owners
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are expecting restocking to begin sometime this
year — which would boost vessel requirement.

The question is, when will that happen? The latest
data showed commercial product inventories among
member states of the Organisation for Economic
Co-operation and Development stood at 1.4bn
barrels, down 120.6m barrels on the year but up 1m
on the month. It is normal for stocks to build in
January due to seasonally lower auto fuel demand,
but that development suggests the drawdown
process is not always straightforward.

Still, bulls can point to the accelerating global
economic growth as forecast by several major
institutions, despite risks factors like trade wars. In
its March report, the International Energy Agency
predicted global oil demand to increase by 1.5m to
99.3m bpd in 2018, up 100,000 bpd from its
previous forecast. Asia is expected to remain the
growth driver.

That means that eventually consuming regions will
need to raise imports. As the refining centres are
increasingly diverging from them, tonne-mile
demand could come back strongly once restocking
starts. It is just that owners may still need to wait for
several months.

Middle Eastern refinery turnaround

For the very near term, much of the market focus
may remain on refinery maintenance in the Middle
East, which has emerged as one of the world’s most
important export hubs with shipments on all sizes of
vessels.
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Data from Facts Global Energy shows 520,000 bpd
of Middle Eastern refining capacity is offline in
March and 716,000 bpd will be offline in April,
disrupting cargo flows.

Refinery maintenance can be bearish as it generally
leads to reduction of exports, though there are
multiple factors in play. For one, Asian firms

could pull in naphtha cargoes from Europe instead,
boosting tonne-mile demand. Middle East would
also need to import European gasoline to fill the
supply shortfall.

In any case, the impact will be short term, and
Middle East will still largely be a bullish factor
for product tankers this year.

According to the International Energy Agency,
refinery throughout will recover to 7.6m bpd in
May versus the first-quarter average of 7.2m bpd.
Clarksons expects Middle Eastern exports to
increase by 4% this year to average 3.2m bpd.

Nafta

If re-negotiations over the North American Free
Trade Agreement go awry, owners might become
the unexpected beneficiaries.

Make no mistake, the North American energy
supply chain has developed very well since the
agreement came into effect in 1994, promoting
investment and market integration via the
abolition of tariffs. The US has been importing
cheap Canadian crude before processing it into
products that can be sold to Mexico, growing
into the world’s top product exporting nation
along the way. It also imports significant
amounts of products from Canada.

When US president Donald Trump started to
rewrite Nafta in “fairer” terms last year, seeking
to keep one of his campaign promises, petroleum
industry groups in Canada, Mexico and the US
jointly issued a statement to stress the agreement’s
importance.

The three countries are trying to conclude a new
deal before the campaign seasons for several
elections begin later this year and next, but time

is running out. Even though the energy portions

of Nafta are well liked, it is after all a packaged
deal: it’s not impossible that some of the candidates
run on an anti-Nafta platform and win, or that

Mr Trump unilaterally withdraws to save face.
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When those happens, Canada may seek to export
more crude and products to other regions, and
Mexico could retaliate by importing products from
Europe, Asia or the Middle East. Tonne-mile
demand would be boosted.

China’s exports

The emerging product export giant has continued
to surprise on the upside, boosting vessel
requirement in the Pacific basin.

In this year’s first batch of export quota allocation,
Beijing opted to open the tap and increased the
quote by 53.8% on the year to 20m tonnes, Platts
reported. This will likely guarantee healthy exports
in the coming quarter, creating pass-on effects

in the regional trades: while Chinese cargoes
dominate Southeast Asian markets, Japanese

and South Korean refiners are pushing their
products farther afield to Australia and the US
west coast.

With refining capacity expanding faster than
domestic consumption, China is expected to stay
structurally long of oil products and thus needs
to continue increasing overseas sales.

In a recent research report, Sinopec Group
predicts China’s exports of products to grow by
4% this year. This was not far from Clarksons’
prediction of 5%.

Slowing fleet growth

The biggest reason that owners are getting all
bullish is significantly slower net feet growth. True,
the market still needs to absorb the large tonnage
delivered since early 2017, which Lloyd’s List
Intelligence estimates at 174 vessels totalling 10.1m
dwt. But the number of newbuilding deliveries will
slide from the second quarter, even when slippage is
not taken into account.

Overall, Clarksons has expected fleet growth to fall
to 2.2% this year from 3.9% in 2017. With the lack of
newbuilding investment, the trend is set to continue:
the total orderbook stood at 14.6m dwt as of March
1, a 44% drop in carrying capacity compared with
the early 2016 level.

Owners are not keen on building more in the
segment, but they are not really scrapping, either.
The candidates for demolition are limited even as
new International Maritime Organization rules will
make vintage vessels less economical to operate
from 2019-2020, as the fleet is very young.
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According to Lloyd’s List Intelligence, the
medium-range fleet had an average age of

10.6 years as of mid-March, the long range one
fleet 10 years and the long range two fleet 7.5 years.

That means there are still risks of prolonged
oversupply, if somehow owners are to come back to
newbuilding markets in a drive to harness the
forecast market recovery.

OPINION

Wall St Note | Backstop commitment
backfires at Navios subsidiary

BACKSTOP commitments, or the promise by a
sponsor to make up for a shortfall in revenue, create a
temporary illusion of sustainable dividends regardless
of market conditions. The longer the charade goes on,
the higher the likelihood of a rough landing gets.

The time is ripe to get rid of them.

As the recent example of Navios Midstream Partners
revealed, when the dividend finally gets cut, the share
price crumbles like a house of cards.

The dividend cut announced by Navios Midstream on
Monday caused its share price to shed 38% in a single
day. The drop was even more remarkable considering
that the broader stock market rallied that day with the
Dow Jones Industrials Index gaining 649 points or
2.84%.

The new annualized dividend will be reduced to $0.50
per unit from the previous $1.69.

Only a few weeks ago, Navios Midstream extolled its
contracted revenue (100% fixed through 2018) and
dividend distribution coverage (its operating surplus
of $10.9m covered the dividend distribution 1.21
times).

But these claims were made possible only because
Navios Acquisition — the partnership’s sponsor

— provided a revenue backstop commitment for three
of its six very large crude carriers, effectively half the
partnership’s fleet.

The two-year backstop commitment, which became
effective in early 2017, guaranteed that these three
VLCCs would earn a minimum daily rate between
$35,000 and $38,400.

Considering the current state of the tanker market,
the commitment has cost Navios Acquisition dear.
Commitment fees were $4.9m for the fourth quarter
of 2017 and $16.4m for the whole year.

In the absence of commitment fees, Navios Midstream
only has 50% of its revenue days fixed for 2018.
Without them, the partnership would have generated
an operating surplus of just $6m in the fourth quarter,
not enough to cover the previous distribution.

According to Lloyd’s List’s survey of analysts’
forecasts, VLCCs are expected to earn an average of
$20,324 per day this year. If that holds true, expect
Navios Acquisition to be on the hook for another $16m
or perhaps more in 2018.

The backstop commitments provide a false sense of
cash flow stability and visibility. When they stop being
supported by market fundamentals, they create a huge
financial strain on the parent company and put into
question its capacity to honour the commitment.

The management of Navios Midstream had to “reset
the distribution to enable Navios Midstream to
redirect internally generated cash flow toward
renewing the fleet while maintaining a healthy
balance sheet during difficult market conditions”.

Lloyd's List Asia Pacific Awards 2018

open for nominations

THE Lloyd’s List Asia Pacific Awards for 2018 is
kicking off with a call for nominations for categories
— both new and well-established — reflecting the
maritime sector’s achievements over the past year in
the vast region that has been among those at the
forefront of the recovery.
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Competitive pricing by the region’s shipyards have
seen them securing huge deals over the past year
while buyers have backed some of their bigger orders
with non-traditional financing sources such as
leasing houses.
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The new awards such as the Shipyard Deal of the
Year reflect some of those changes, while the Port
Infrastructure Development of the Year Award will
showcase an outstanding investment which drives
economic and social change while addressing
environmental concerns.

While mega deals and port developments ride the
recovery in the container shipping and dry bulk
sectors fuelled by expectations of trade dividends
from China’s One Belt, One Road initiative, much of
the industry has also been concerned about the
upcoming lower sulphur limits on bunker fuels from
2020.

The new Fuel Supplier of the Year Award recognises
the importance of fuel not just in cost but increasing
regulatory compliance against a backdrop of

concerns about the environmental effect of
emissions.

The new awards will join other established awards
recognising achievements in fields such as
shipmanagement, logistics along with container
shipping, dry bulk and maritime law.

The winners of the Lloyd’s List Asia Pacific Awards
2018 will be announced at a gala dinner in
Singapore on September 27, 2018.

Entries will be judged by an independent panel of
distinguished industry leaders from across Asia.
They will be looking for excellence, innovation and
role models in a traditional industry in the throes of
unprecedented change.

ANALYSIS

Box spot rates to come under increasing

downward pressure

POST-Chinese New Year blues have hit the box spot
market hard with rates weakening by the day,
however, the situation only stands to get bleaker
upon a flurry of new capacity.

From early April, liner operators will kick-start a
spree of new services on the east-west trades, as
alliance networks are restructured to make way for
various newbuilds, including the industry’s largest
units of up to 22,000 teu.

The Asia-Europe, transpacific and transatlantic will
each gain a loop apiece under the alliances’ new
guise, while numerous other services will be
upgraded with larger ships.

For the spot market this capacity injection spells
only bad news, as the influx of supply looks set to
continue to outpace demand growth, even if, as
many expect, volume growth is maintained at a
healthy level.

While demand growth will help to absorb at least
some of this extra capacity, analysts, including
Sealntel, say volumes will not be sufficient to cater
for such significant supply additions.

For example, on the Asia-northern Europe trade as

much as 8.8% of new capacity is expected upon the
rollout of new services.
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“Capacity injection of 8.8% is not necessarily bad on
its own, if matched by a similar growth in demand,”
said the analyst.

However, given that the trade is anticipated to
generate only modest volume growth throughout
2018, Sealntel said that current capacity projections
seemed “very optimistic”.

Supply growth outstripping demand has been a
worrying trend since the turn of the year, notably on
the major east-west trades, and provides a rationale
as to why carriers have struggled to make any real
headway in the spot market.

The only time the market has been in tune this year
was in the lead-up to the Chinese New Year from late
January into early February, when carriers were able
to sustain rates at what can be regarded as
reasonable levels, albeit still not quite as high as
carriers would wish. However, since the Chinese
holidays, spot rates have gradually fallen by the
wayside as the age-old issue of overcapacity took
Oover.

In the final week of March, the Shanghai
Containerised Freight Index, weighted on 13 routes
out of the world’s largest port of Shanghai, fell for its
seventh consecutive week to 646.59 points,
representing its lowest reading since August 2016.
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Against the corresponding week of last year, the
SCFI was down 22.1%.

During the same period, the Drewry-assessed World
Container Index, weighted against eight east-west
trades, had also fallen back to its lowest level in
more than 18 months to $1,272 per 40 ft box.

The main contributor to the indices’ downward
curve over the past two months has been the
significant erosion of spot rates on the principal
east-west trades, namely the Asia-Europe and
transpacific, where the influx of capacity has been
most profound.

For the latter, Asia-US west coast rates at the end of
the March had sunk below $1,000 per loaded 40 ft
box on the SCFI for the first time since the middle of
2016, at just $945 per feu.

Meanwhile, rates to the US east coast from Asia had
slumped to a new low for the year of $1,933 per feu.
Such low rates on the transpacific have done little to
aid the carriers’ cause during negotiations over
annual contract rates, which are up for renewal in
May.

Asia-Europe rates have followed a similar path south
over the past two months.

In the final week of March, the SCFI showed spot
rates from Asia to northern Europe at $704 per teu,
representing its lowest value in over five months and
a fall of nearly 16% since the start of February.

Asia-Mediterranean rates too had fallen back
considerably during the same period — by more

than 22% on the SCFI to $650 per 20 ft unit.

Although spot rates tailed off considerably after the
Chinese New Year, Sealntel argues this downward
leaning is not out of the ordinary and is in line with
historic trends.

Indeed, it says that similar levels of rate erosion have
occurred on the Asia-Europe trade during this
traditional low season on and off over the past eight
years. Similar rate developments have befallen the
transpacific trade in recent years, however, this year
it is only marginally worse, according to the
analysts.

“While it is obvious that the current rate levels are
rather poor, it may be a bit premature to declare
container shipping down and out, as we are
currently right at the centre of the seasonal down-
cycle,” said Sealntel.

“If we compare [rate erosion on the two trade lanes]
against the past three years, we see that 2018 is very
close to the levels of both 2015 and 2017, and far
above the levels of the horrendous 2016.”

However, the analyst fears for the trades in the
coming weeks, with capacity only to increase.

“Freight rates are still very weak, and at their
current path, the long-anticipated recovery remains
far on the horizon,” said Sealntel.

“Unless carriers start banking sailings as in previous
years, the massive amount of mega-vessel capacity
still to come on-stream in the coming year could
potentially reignite the [container shipping] crisis.”

MARKETS

Carriers and forwarders chart a course
through troubled waters

A NEW battleground emerging in container
shipping makes the fight for market share seem like
a squabble in a playground.

The past two years of consolidation in box shipping
have finally led to what, for the larger players at
least, appears to be a state of détente. Mergers and
acquisitions are now all but complete and the new
alliance structure has bedded in and will stay in
place for the foreseeable future.

Now, carriers are no longer competing solely among
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themselves for market share and revenues, but they
face new challenges that could potentially upset the
entire applecart.

The fight now is for the heart, soul and pocketbooks
of the customer, be it the shipper, beneficial cargo
owner or freight forwarder.

The carriers’ previous competitive model of trying to
win market share through lower rates failed, and in
the case of Hanjin Shipping, did so spectacularly.
Not only did the race to the bottom leave carriers
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financially stressed, but it had the effect of
commoditising the business. If all you have to
compete on is your pricing, then customers will only
come to you if you have the lowest price.

This time around, the goal is to get closer to the
customer, offering products and services for which
they can charge premium rates and differentiate
themselves.

This is not the first time service has come up as a
differentiator. Maersk launched its Daily Maersk
service to much fanfare in 2011 in an effort to
guarantee schedule reliability for shippers, but the
premium price product was dropped several years
later after failing to gain traction.

This time, however, the stakes are higher and the
battle is not just for customers’ containers, but for
the whole supply chain.

Challenging forwarders

Maersk fired the opening volley with its move to
become a fully integrated container logistics
supplier. The move, which will see it seek to get
closer to shippers by offering services that could, in
effect, put it in competition with its large freight
forwarding customers.

This, in turn, is forcing freight forwarders to up their
game as consolidation moves from the horizontal to
the vertical.

“Maersk wants to be an integrator for ocean-based
supply chains and is looking for large 3PL
acquisition,” DB Schenker chief executive Jochen
Thewes said during a presentation at the Journal of
Commerce’s TPM conference in Long Beach.

“Amazon and Home Depot are interested in
[logistics operator] XPO,” he said. “For the first time
a global freight forwarder could emerge with its own
volumes.”

Maersk’s move into logistics would affect companies
like DB Schenker and its rival 3PLs.

“It will give them access to our capabilities, but with
assets, capacity and terminals,” Mr Thewes said. “It
is a game changer. The 100%-outsourced model will
be challenged and we need to reconsider how we are
going to position and differentiate ourselves.”

As an industry, freight forwarders have been

shielded from radical transformation, but that is
now changing. Technologies that allow shippers to
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interact directly with carriers pose a major threat to
freight forwarders.

“Many start-ups have tried to disrupt from that
end,” he said. “They offer fully digital customer
interfaces and have lower operating costs. They
enable new competitors that were not seen before.”

But while platforms would change freight
forwarding forever, it was not as easy as just
creating an appealing digital interface. Both logistics
and digital capabilities will be critical in the future
but which wins the race will depend on whether
e-forwarders can build up logistics services before
logistics providers build up their electronic services.

“A large company like DB Schenker is not the fastest
sprinter,” Mr Thewes said. “But we are a strong
contender in middle distance.”

Difference service models

While not all carriers are looking at moving as
deeply into the supply chain as Maersk, service is
definitely coming up the agenda for carriers.

Jeremy Nixon, chief executive of Ocean Network
Express, the newly merged carrier made up of the
three Japanese lines, said his company would be
focusing on ensuring high service and reliability
levels, although it would not initially go as far as
Maersk.

But he has not ruled out further value-added options
further down the line.

APL chief executive Nicolas Sartini is taking a
service-oriented approach without trying to take on
the freight forwarders.

“We offer door-to-door service and also offer
insurance, but we are not going to go as far as
Maersk,” he told Lloyd’s List Containers in an
interview. “I think there is clearly still a role for 3PLs
and freight forwarders but there is clearly an
ongoing battle now between traditional shipping
companies going into logistics and traditional freight
forwarders who are also challenged, but have the
ability to move into digital offers. Then there are the
e-forwarders who have very nice digital tools, but
need to demonstrate that they are able to fulfil the
physical moves of the cargo. The scene has been set
between these three types of actors and each will try
to push their own model.”

But while service may be the stated goal of carriers
and freight forwarders, performance to date leaves
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much to be desired. A straw poll of customers during
the TPM conference found that two thirds thought
service quality had declined over the past year and
the same number expected service levels to remain
the same for the next 12 months.

“Clearly the challenge we have is to try and convince
the BCOs that it is possible to do a much better job
and we are taking that very seriously,” Mr Sartini
said.

While some customers would only be concerned
with paying the lowest possible price, APL was also
seeing more large customers for whom reliability of
the service was key.

“The only thing that matters to them is making sure
the product is on the shelf the moment it is
announced, Mr Sartini said. “They are looking for
more sophisticated supply chain solutions. We were
quite astonished by the success of our premium
product. They are prepared to pay for a guarantee.”

Shipping consultant and former Maersk executive
Tom Behrens-Sorensen said the reality for fast-
moving consumer goods companies was that
consumer behaviour was changing and time to
market was critical.

“For retailers, customer loyalty comes from
availability of product. We need to look at the
importance of what carriers and 3PLs provide in the
context of what their ultimate customers, the
consumer, will require.”

Traditional supply chains would be extinct by 2025,
he added.

“A premium service for a BCO is just the basics. You
need to get this right as a carrier.”

Maersk chief economist Graham Slack agrees that
container shipping is on the cusp of a transformation
that is moving the dialogue from freight rates to one
of value-added customer service.

“The industry is failing to meet its cost of capital, is
fragile and leads to customers carrying far more
inventory than they would if they had a reliable
supply chain,” he said.

This was not a good outcome for carriers or
customers.

“We have been focusing too much on freight rates
and not enough on service,” he said.

The conversation needed to be changed from a
supply-led capacity and rate discussion to a
customer demand-led discussion.

“This is particularly true in a scenario in which
retail customers face a rapidly changing landscape,
where speed to market, reliability and transparency
move from being nice to have to must-haves. These
customers are turning to their suppliers and asking
us to do more with less.”

IN OTHER NEWS

Trafigura opts for scrubbers on
newbuild tankers

TRAFIGURA has opted to install
scrubbers on its 32 new crude
and product tankers being built

Cosco and Novatek collaborate on
Arctic energy transport

COSCO shipping and Novatek,
the Russia-based natural gas
producer, have agreed to

Land territories in the Arctic span
about 8m sq km, with
jurisdictions held by Canada,
Denmark, Finland, Iceland,
Norway, Russia, Sweden and

in South Korea and China.

The suezmaxes and medium
and long range product tankers
will “all be equipped with
scrubbers”, a spokeswoman at
the commodities giant said.

The vessels will be leased to
Trafigura upon delivery, with
options to purchase them at

a later stage, she said. The first
of the vessels will be delivered
in October this year.
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collaborate on expanding energy
and Arctic transportation as
commercial interests increase in
the polar corridor.

The move comes as a part of

a meeting held in Shanghai,
where Leonid Mikhelson,
chairman of the management
board of Pao Novatek, and
China Cosco Shipping
Corporation chairman Xu Lirong
discussed the Yamal LNG
Project.

the US.

China does not border the
Arctic region, but is one of 13
countries holding observer
status with the Arctic Council.

In February, China released

its first official Arctic policy
white paper that encourages
enterprises to invest in
infrastructure and pilot sailings,
paving the way for shipping
routes that would form a ‘Polar
Silk Road'".

Page 8



Gener8 withdraws aframaxes and
VLCCs from Navig8 pools
GENERS8 Maritime has started
the process of withdrawing its
aframax and very large crude
carriers from Navig8 pools,
paving the way for the merger
with Euronav later this year.

Earlier this month, the New
York-listed tanker firm informed
Navig8 that it intended to
withdraw six aframaxes and 20
VLCCs from two Navig8 pools,
according to an exchange filing.
The termination of the pool
agreements will take effect in late
June.

Based on Euronav's agreement
to acquire Gener8, which will
create the world's largest fleet
of crude tankers with total
capacity of 18m dwt, those
vessels will join the pools of
Tanker International once the
merger is completed. Euronav
is a member of Tanker
International, along with Oak
Maritime and International
Seaways.

US-China trade battle may help
ethanol shipments from Vietnam,
Pakistan

THE emerging trade battle
between the United States and
China has triggered a wave of
panic in world markets and
created uncertainty for the
shipping industry.

But there could be a silver lining,
as protectionist trade policies
can open new avenues for trade
which may offer substantial
opportunities to ship owners.

The latest series of protectionist
measures are significantly more
disruptive for shipping markets
due to one simple reason — the
world's two largest economies of
the US and China dominate most
of the shipping demand for both
energy and raw materials.
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China Merchants Energy Shipping
aims for higher revenues in 2018
CHINA Merchants Energy
Shipping is aiming to improve its
financial performances this year
through fleet expansion and cost
control, after a profit slump in
2017.

The Shanghai-listed bulker and
tanker unit, part of state-owned
China Merchants Group, said in
its annual report that it was
targeting a 78% increase in
revenues to Yuan10.8bn ($1.7bn)
this year.

The growth will come on the back
of CMES's newbuilding deliveries
this year, which include six very
large crude carriers, 14 very large
ore carriers, one ultramax bulker
carrier, and five liquefied natural
gas carriers.

At the same time, CMES is
expecting operating costs to rise
to Yuan8.7bn from Yuan 4.6bn in
2017.

CSSC appoints new chairman amid
hefty shipbuilding losses

CHINA State Shipbuilding Corp,
one of the country's largest
state-owned shipbuilding
conglomerates, has changed its
chairman and general manager
amid massive losses recorded by
its listed unit.

The government in Beijing has
appointed 55-year-old Lei Fanpei,
former head of China Aerospace
Science and Technology Corp
(CASC), to replace 60-year-old
Dong Qiang as the new chairman
of CSSC.

State-owned CASC is the main
contractor for the China's space
program. Mr Dong, who had been
at the helm of CSSC since March
2015, was removed from the
office, together with his former
general manager Wu Qiang, the
company said.

Near total decarbonisation rate
possible by 2035

INTERNATIONAL shipping could
reduce carbon emissions
anywhere between 82% and 95%
by 2035 if it used all the currently
available options, the
International Transport Forum
has said in a report ahead of
global decarbonisation
negotiations.

The ITF, a politically autonomous
intergovernmental body that is
integrated within the
Organisation for Economic
Cooperation and Development,
found that the industry could use
technological and operational
measures as well as alternative
fuels to attain these cutbacks
from the emissions levels
currently expected in 2035.

“Currently available biofuels
should be complemented by
other natural or synthetic fuels
such as methanol, ammonia and
hydrogen,” according to the
report. “Wind assistance and
electric propulsion have shown
that they can bring additional
reductions.”

UK sets up advisory panel for
maritime sector

Ground-breaking new technology
such as autonomous ships and
digital ports will be on the
agenda with the appointment of
a group of experts to help advise
on the future of UK maritime.

Transport Secretary Chris
Grayling announced the
appointment of the team, who
will work closely with industry
contacts to help make sure the
UK stays at the forefront of global
shipping over the coming
decades.

He has also launched a call for
evidence on Maritime 2050 — the
government's landmark strategy
to make the most of future
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opportunities for the nation's which will seek the views of those from outside.
maritime industries to thrive, those within the sector as well as

For classified notices please view the next page.
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| POOMPUHAR SHIPPING CORPORATION LIMITED

(A Government of Tamilnadu Enterprise)

692, Anna Salai, IV Floor, Nandanam, Chennai - 600 035, India
Telephone No: 044-24330505 / 807 FAX: 91-44-24344593 / 24330807

Email : pscship@dataone.in / pscship@gmail.com

TENDER NOTICE No. MSTC/SRO/PSC LTD/Nandanam/17-18

Global Notice to participate in E-Auction for buying the M.V. Tamil
Periyar with D.W.T.45232 of Poompuhar Shipping Corporation Limited
through MSTC Ltd for sale.

EMD of Rs.25,00,000/- by e-payment can be made on 10.04.2018 upto
18:00 hours.

E-auction is on 11.04.2018 at 12:00 hours

Inspection : at Nagapattinam port, Tamil Nadu.
28.03.2018 to0 09.04.2018
08:00 hours to 15:00 hours with prior permission of PSC

Have details from : www.mstcecommerce.com or www.mstcindia.co.in
with your login credentials as a buyer.

CHAIRMAN AND MANAGING DIRECTOR

DIPR/1267/TENDER/2018
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INVITATION TO BID
FOR
INSURANCE OF FLEET & MARINE CARGO

Sealed tenders are invited from reputed Marine Insurance Brokers, based in the United Kingdom,
and having a minimum brokerage turnover of 50 million US dollars equivalent, for the insurance
cover of the following:

1). H&M, 1&V, WAR, LOH for our fleet of 5 LPG Carriers and 1 VLCC.
2). Marine Cargo Insurance Policy.

Tender documents are available on request up to 30" April 2018 18:00 Hrs.

Tender documents can be obtained from the following address on written request by letter, fax or e-
mail.
SENT TO:

Sonatrach Petroleum Corporation
2" Floor

Panton House

25-26 Haymarket

London SW1Y 4EN

United Kingdom

Fax: +44 20 7925 1486

e-mail: tenders@sonatrach.co.uk
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