
Page 1

Daily Briefing
Leading maritime commerce since 1734

Thursday January 3, 2019

Brexit ferry contracts leave 
Seaborne Ferries and UK 
government with a point to 
prove

THE prospect of a no-deal Brexit has long since polarised media 
coverage, so revelations of a UK government contract being handed to 
a shipping company with no ships was inevitably a gift to newsdesks 
struggling to fill space over the festive lull.

Chartering French and Danish ferries via £100m ($126m) of 
emergency contracts pushed out on Christmas Eve in a bid to alleviate 
the anticipated chaos of the UK exiting the EU without a deal, was 
headline fodder alone.

But the naming of Seaborne Freight as the recipient of almost £14m of 
taxpayers’ money to provide freight services despite not owning, or 
indeed ever having operated a vessel, was sufficiently sensational to 
interrupt Westminster’s Christmas break and force Transport 
Secretary Chris Grayling on the defensive.

The facts of the story, however, deserve a more nuanced reading 
stripped of the dog-whistle politics of Brexit.

What is true is that Seaborne Freight is a small company with a lot to 
prove.

While its £13.8m slice of the overall £108m contracts handed out by 
the Department for Transport is only a minor part of the post-Brexit 
contingency plan to secure additional freight capacity post-Brexit, its 
challenge is largely unrelated to Brexit.
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Seaborne was established two years ago as an 
attempt to reopen the Ramsgate to Ostend ferry 
route, which in effect closed after the 2013 collapse 
of former operator TransEuropa.

While the planning stages of this venture have 
coincided with the Brexit negotiations, Seaborne 
insist that its success was never going to be 
dependent on any particular Brexit outcome.

The fledgling company’s business plan, seen by 
Lloyd’s List, projects strong freight growth without 
the difficulties associated with the previous 
passenger reliant business model.

Cross-Channel experience
The management team, who all hail from the cross-
Channel freight ferry market including SeaFrance 
and MyFerryLink, insist they have two vessels ready 
to charter in from March and letters of intent from 
companies ready to use the service.

On paper and in conversation with Lloyd’s List, they 
offer a compelling enough business case and that 
was certainly the view of the DfT after it spent 
several months examining the company’s plans 
before issuing the contract.

The fact that this due diligence was conducted under 
the restrictive binds of non-disclosure agreements is 
not unusual in the wider context of Brexit 
negotiations, where companies talking to the 
government are determined to protect commercially 
sensitive information.

Like all business cases, the proof will be in the 
execution and it is now very much down to Seaborne 
to prove its detractors wrong.

The fact that Seaborne is yet to confirm the details 
of the two charters it insists it has secured is not 
inherently unusual in the context of its stated 
business ambitions. The difficult part of its 
operational set-up will have been in identifying 
suitable tonnage from a very limited pool of 
available vessels, but that has been sorted out, 
according to the company’s chief executive, along 
with dredging and port contracts.

March deadline
Come March, it will be ready to operate, according 
to both Seaborne and the DfT. And if it is not, the 
contracts in place are sufficiently robust for the 
taxpayer to not be out of pocket, insists Mr Grayling.

Seaborne believes it has spotted an opening in a 
market that is shifting in response to both changing 
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demand and the commercial effect of Brexit. In the 
event of a World Trade Organisation-rules Brexit, 
the prognosis for the traditionally dominant ferry 
hub of Dover does not look promising. Congestion 
will be severe and alternative routes, such as the 
Ramsgate-Ostend crossing, would likely get a boost 
in diverted traffic if it is up and running.

As with all start-ups, there are no guarantees of 
success and the cross-Channel freight business is 
not for the fainthearted, as previous operators will 
attest, but Mr Grayling has been unapologetic in his 
support of a new British shipping business trying to 
find an opportunity and meet market demands.

The timing of Seaborne’s first charter to start in 
March is well understood by both the government 
and the company’s backers, so the revelations that 
this is a company with no ships and no history of 
operations were arguably less newsworthy than the 
rationale stated publicly by the DfT for putting the 
contracts in place.

Ordinarily such contracts would have to be put out 
to tender, but the “extreme urgency” cited by the 
government as a reason for circumventing the usual 
contracting process reveals more about the current 
need for such agreements.

The government’s own rationale in the contract 
predicts severe congestion at and around UK ports 
from March 29, caused by increased border checks 
by European Union member states, and 
consequently a significant reduction in capacity at 
ports on the short straits.

“It is anticipated that this could, without further 
intervention to secure additional ferry capacity, cause 
delivery of critical goods to be delayed and cause 
significant wider disruption to the UK economy and 
to the road network in Kent,” states the contract.

No-deal Brexit
The DfT’s preparations for a no-deal Brexit have for 
some time now been a cause for concern. In 
November last year, the government’s own Public 
Accounts Committee said preparations for avoiding 
disruption around major ports were “worryingly 
underdeveloped” and branded the DfT as 
“complacent”.

But the contracts with Seaborne, DFDS and Brittany 
Ferries to charter additional freight capacity are not 
unreasonable under the circumstances. Indeed, if 
the government hadn’t been exploring where it could 
source additional capacity from, much harder 
questions would have inevitably followed.
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As the UK Chamber of Shipping has already stated, 
the government is rightly preparing for every 
eventuality and this move shows the flexibility of the 
shipping industry in support of the national 
economy.

The contracts do not eliminate the fundamental 
problems that a World Trade Organisation-rules 
Brexit implies for the shipping industry and no 
amount of additional capacity will alter the 
likelihood of some disruption this year. But then 

again, at no point has Mr Grayling or the DfT 
suggested that £100m of additional freight 
capacity is going to be the panacea to all Brexit 
issues.

There is much to be critical about when it comes to 
the government’s handling of Brexit, but as Mr 
Grayling has pointed out, the decision to use the 
port of Ramsgate and support a start-up British 
company was not “something that we have plucked 
from thin air.”

Fortunes turn for West African box trade
ECONOMIC regression put progress in West Africa’s 
containerised trade on hold, but an improving global 
oil price is boosting optimism that the region is on 
the cusp of a new period of growth, according to a 
report.

Dynamar’s latest study on trade activity in the 
region anticipates a compound annual growth rate 
for box volumes of about 5% through to 2021, as 
fortunes for West Africa improve.

West Africa was pinpointed as a key growth market 
for container shipping only a few years ago.

However, a significant drop in the region’s crude oil 
production and the subsequent fall in the global oil 
price dented these plans.

From 2013 to 2017, West Africa saw its merchandise 
trade value plummet by a third to $294bn. Its 
container volumes during this period grew from 
3.4m teu to nearly 3.6m teu, or just 1.4%, a far cry 
from the double-digit growth the region was 
previously accustomed to.

The downturn forced carriers to scale back on 
services, while a plethora of new port developments 
earmarked for the region were either postponed or 
abandoned entirely.

However, with the price of crude oil on the rise, so 
too is optimism for West African trade and for the 
carriers that serve its import and export markets.

“As such, after a massive two-year dip, West Africa 
is poised for strong growth yet again,” Dynamar said 
in the report, titled ‘The West Africa Container 
Trades 2018’.

In 2017, the analyst estimated the total value of West 

Africa’s economies at about $802bn, equivalent to 
1.3% of the total global economy.

The largest economic region in West Africa is the 
Gulf of Guinea, home to Nigeria, which, on its own, 
has an economy larger than all 24 countries in West 
Africa combined.

Nigeria’s economy, like the fortunes of West African 
trade, is intrinsically linked to the oil price. 
Unsurprisingly, Nigeria, alongside equally oil-
dependent Angola, took the brunt of recent price 
weakening.

But with the oil price rising in 2017 and continuing 
to head north through the first nine months of 2018, 
come 2021, West Africa’s economy is forecast to be 
more than $1.2trn, according to Dynamar.

“This would represent 50% growth over 2017 at a 
CAGR of 11%,” the analysts added.

When transferred to container volumes, Dynamar 
expects a CAGR of around 5%. This would translate 
to 4.3m teu by 2021, it said in its report.

Maturation
West African trade may have suffered in recent 
years, but Dynamar highlighted how the region is 
moving in the direction of maturation, particularly if 
compared with the other side of the continent in 
East Africa.

“The ships are bigger, there are more carriers and 
there is a substantial presence of international port 
operators,” the report said.

In 2017, 24 different operators deployed as many as 
54 container services, with as many as 285 box 
ships, boasting a slot capacity of 933,000 teu, 
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dedicated to serving the seven intercontinental trade 
lanes calling West Africa, according to Dynamar.

Although these vessel numbers are nothing to be 
sniffed at, just three years prior there were no fewer 
than 71 services and an extra five operators.

Several of these services were pulled in account of 
ailing demand, but this trend also mirrored the 
consolidation of lines on the global stage.

Similarly, the upsizing of vessels in the wider 
container shipping market continues to gather pace 
on the West Africa trade.

Rewind to the start of the decade the average size 
boxship calling West Africa from Mauritania in the 
north to Angola in the south was about 1,900 teu. In 
2017, the average size has grown to about 3,300 teu.

Indeed, the largest vessel serving the region is now 
more than four times this size at 13,600 teu. The 
ship is operated by European box giant 
Mediterranean Shipping Co, as part of its hub and 
spoke service connecting the Togolese port of Lomé 
with several regional ports.

European dominance
As West African trade rebounds, it is the major 
European box carriers that are placed to capitalise.

Maersk Line remains the largest West African 
operator. According to data collated by Dynamar in 
the third quarter of 2018, the Danish carrier offered 
annual capacity of just over 1.2m teu.

Hot on Maersk Line’s heels is MSC on the back of 
significant advancements in its West Africa offering 
to a capacity that now stands at more than 900,000 
teu, which has seen it overtake French carrier CMA 
CGM as the region’s second-largest operator.

In the third quarter of 2018, French carrier CMA 
CGM had an annual trade capacity just shy of 
800,000 teu.

However, between the three European giants their 
regional dominance cannot be understated 
controlling more than three quarters of West 
Africa’s box trade.

Their rise to prominence has been aided by the 
scaling down of previously well-established West 
Africa trade specialists, notably Messina, Marguisa 
and Pacific International Lines which have all 
reduced vessel activity considerably.

Port progress
MSC, Maersk Line and CMA CGM also have a 
significant footprint on the landside of West African 
operations via their respective terminal operating 
arms, Terminal Investment Inc, APM Terminals and 
CMA Terminals/Terminal Link.

Indeed, investment from foreign terminal operators, 
not only from those affiliated with the major 
European carriers but also other household names 
on the port circuit — including DP World, China 
Merchants Ports and Bolloré, has ensured the region 
has the necessary facilities to facilitate anticipated 
growth.

In its report, Dynamar noted 30 existing container 
terminals dotted along the West African coastline 
with a further five in the build pipeline.

The development of West Africa’s box hubs is also 
following a similar line to elsewhere in the world, 
whereby carriers are becoming increasingly involved 
in their development.

MSC through its TIL subsidiary has made the 
biggest strides in the region with the commissioning 
of its Lomé Container Terminal, Togo, which has 
helped Lomé surpass the long-suffering Lagos in 
Nigeria as the busiest West African box port. In 
2017, Lomé handled nearly 1.2m teu, against the 
slightly more than 1m teu annual figure posted by 
Lagos.

LCT is capable of handling ships of up to 14,000 teu, 
however, other West African ports are looking to 
follow suit.

According to Dynamar, over the next year more than 
a dozen West African ports will have the 
infrastructure in place to handle vessels of more 
than 6,000 teu or even as much as 10,000 teu, as the 
region gears up for what is promising to be a 
prosperous future for seaborne trade.

Shipping stocks tipped to prosper 
from IMO 2020
THE coming 12 months could be bright for all 
shipping stocks, as the industry adjusts to the 

upcoming International Maritime Organization’s 
2020 low-sulphur rules, according to Clarksons.
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It is “time to seriously look at shipping,” the 
brokerage said in a report. “We believe 2019 could 
be the year where the stars are aligned.”

The report added that relative valuations are low, 
with key equities trading at 30% to 50% below net 
asset value.

Clarksons believes the risk of weaker global 
economic growth has been priced in, and could 
explain the low-stock valuations.

Dry bulk equities, for example, are on average 
seeing $41m as resale value for a newbuild 
capesize, compared with broker assessments of 
$52m. Similarly, very large crude carriers are 
valued at $85m in the stock market versus $93m 
in broker books, it noted.

Capesize rates would need to drop to operating 
levels of about $5,000 per day in 2019 to explain 
this sort of drop in vessel valuations, it estimates.

Low fleet growth in dry bulk — with the orderbook 
at 10% of the current fleet the lowest in 17 years 

— could lead equities out of the slump, Clarksons 
noted, while an orderbook of 11% for tankers is the 
lowest in 22 years.

There is more upside potential in the tanker 
market this year after it gained 11% in 2018, it 
said. That compares with the median shipping 
stock, which fell 32% last year owing to the trade 
wars.

Pipeline expansions in the US will see higher 
exports from the second half of the year, leading 
to higher tonne-miles as the US takes market 
share from Russia and other producers in the 
Organisation of the Petroleum Exporting 
Countries, it said, adding that the possibility of 
floating storage as a result of Iran sanctions, and 
scrubber installations, are supporting factors for 
the markets into 2020.

The expected fuel price increase from 2020 will 
lead to slow-steaming which will lead to a “step-
change in capacity utilisation,” the report led by 
equity analyst Frode Mørkedal said.

Lines in strong position ahead of transpacific 
contract talks
LINER efforts to retain the same buoyancy in 
transpacific eastbound spot freight rates in the early 
months of 2019, ahead of second quarter annual 
contract negotiations with shippers, should succeed 
given improved market fundamentals now 
compared with a year ago, according to analysts.

Lines are seeking to avoid a repeat of last year’s 
second-quarter slump in spot rates, which Maersk 
claimed led to a “very disappointing contracting 
season” for lines, and ultimately resulted in service 
cuts and disappointments for shippers when 
volumes soared through the peak season.

The joker in the pack for both lines and shippers as 
they plan for the coming 12 months is the front-
loading of Chinese imports by US shippers during 
2018 ahead of expected tariff increases on many 
Chinese exports from 10% to 25%.

The rises were due to be put into effect on January 1, 
but even though they have been stayed for 90 days 
as part of a US-China trade truce, large amounts of 
cargo were shipped before the deal was brokered.

Further complicating matters is the nature of US 
trade policy formulation — some believe the 90-day 
trade truce might be cancelled on a twitter whim by 
President Trump, others that it might be extended.

Yet analysts believe market fundamentals on the 
trade generally still favour lines, at least compared 
with a year ago.

“Even if there is a demand lull in early-2019 caused 
by the late-2018 expedited cargoes, which we think 
is quite likely, carriers are starting off from a much 
stronger position than they were for the 2018/19 
contract season,” Simon Heaney, container research 
manager at shipping consultant Drewry, told Lloyd’s 
List.

“Eastbound spot rates are currently around double 
what they were at this point last year and should 
remain above the year-prior position come contract 
negotiation time, assuming the tariff truce holds,” he 
added. “If hostilities resume and there is another 
rush to beat a new deadline then rates will 
strengthen.”

ANALYSIS
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Eytan Buchman, marketing vice-president at 
Freightos, questioned whether the 90-day transpacific 
truce would last, with trade tensions between China 
and the US over trading on a level playing field 
currently ratcheting up rather than down.

“The 90-day China-US trade war truce has likely 
fuelled dropping rates,” he said. “But cracks are 
already appearing. This week, China moved closer to 
requesting a formal World Trade Organisation 
inquiry on whether US’s trade tariffs contravene 
international trade rules. Post-holiday, pre-Golden 
Week seasonality typically pushes rates higher — a 
trade war renewal will likely do the same”.

Lines were forced to cancel mid-December General 
Rate Increases and China-US West Coast and 
China-US East Coast pricing fell 10% and 13% this 
week compared to last, according to Freightos.

In the coming weeks, most analysts expect a bump 
in demand ahead of factory closures for Chinese 
New Year starting February 5 to give the China-US 
fronthaul market a lift in January.

However, as things stand, the 2019 post-Chinese 
New Year seasonal slump is forecast to be 
pronounced.

As Freightos noted, although transpacific ocean 
freight prices have eased recently, they are still well 
more than double the price of this time last year and 
should hold through January as importers — many 
of whom are currently over-stocked — replenish 
after the Christmas sales.

BIMCO’s chief shipping analyst Peter Sand said in 
the coming weeks the eastbound transpacific market 
would likely see “some weakness beyond 
seasonality” due to frontloading bringing forward 
US retailer demand and hurting volumes.

However, he said the fundamental balance in the 
market was always decisive for setting spot freight 

rates and contracts and, as such, lines were better 
placed than a year ago despite 2018 seeing a 10-year 
low in vessel demolitions.

“Looking ahead to 2019, fleet growth takes centre 
stage when it comes to market fundamentals,” he 
said in a note. “If only judged by new-builds, it’s 
clearly positive. But remember, 700,000 teu are 
idle in today’s market. If the lion’s share of that is 
reactivated — which it will be as soon freight rates 
just go up slightly — expectations may be 
reversed.”

Hopes for a rise in demand were, Mr Sand argued, 
clouded by the ongoing trade war and disappointing 
GDP growth in many advanced economies.

“Volume growth on long-distance trades will be 
more critical than ever, as fleet growth is focused to 
fit into them”, he added. “Intra-Asian trades will also 
suffer if the front-haul, transpacific cargo flow stays 
dented because of tariff walls on either side of the 
Pacific.”

Freightos said that for lines, the recent dips in 
pricing on the critical eastbound transpacific would 
not affect short-term carrier profitability because 
crude oil prices had “taken a dive over the last three 
months.”

But, it added, such volatile oil prices “will not work 
in their favour in upcoming contract negotiations.”

According to Drewy’s Mr Heaney, with so many 
variables in play, from a liner perspective, balancing 
supply and demand satisfactorily next year will be 
difficult, but not impossible.

“In such an unpredictable market, it is challenging 
for carriers to adequately match supply with 
demand,” he said. “But to their credit carriers did a 
good job in the transpacific this year and I see no 
reason why they won’t be able to repeat the feat next 
year regardless of the conditions facing them.”

MARKETS

India cuts import duty on palm oil
INDIA has slashed import duties on crude palm oil 
and refined palm oil with effect from yesterday, a 
move expected to boost shipments of the tropical 
vegetable oil from Southeast Asia.

The Central Board of Indirect Taxes and Customs 
said in a notification that import duty on crude palm 
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oil from member states of the Association of 
Southeast Asia Nations has been lowered to 40% 
from 44%.

India’s duty on refined palm oil imported from 
Malaysia has gone down to 45% from 54% and to 
50% from other Asean countries.
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The South Asian giant stands as the world’s largest 
edible oil buyer and it relies on imports for about 
70% of its needs.

CBITC’s announced cuts to import duty would make 
palm oil more price competitive than before, 
compared with soy oil, sunflower oil and other 
edible oils consumed in India.

This may in turn, encourage imports of both crude 
palm oil and refined palm oil into the country, 
particularly from Malaysia.

Malaysia is the world’s second-largest palm oil 
producer after Indonesia.

THE port of Mobile’s McDuffie Terminal may see 
increased exports of seaborne metallurgical coal in 
the coming year, following the purchase by Peabody 
Energy of the Shoal Creek coal mining complex, 
located some 250 miles upstream on Alabama’s 
Black Warrior River.

Glenn Kellow, Peabody president and chief 
executive, said the purchase represented a 
“tremendous step” in his firm’s commitment to 
“upgrade our seaborne metallurgical coal portfolio 
and target the highly attractive seaborne demand 
centres.”

Shoal Creek produces a medium-volatile, low-
sulphur metallurgical coal from a 2,000 tons per 
hour facility that can wash more than 11m raw tons 
of coal per year. That is more than five times the 
amount of coal that Shoal Creek produced in 2018.

Apart from its increased production potential, the 
Shoal Creek mining complex offers significant 
logistical competitive advantages, mainly its location 
on the Black Warrior River which enables barge 
transport direct to the McDuffie Terminal, 
eliminating the need for trucks or trains.

At McDuffie, the seaborne hard-coking coal is 
loaded onto panamax and capesize vessels bound for 
Europe and Asia-Pacific where it is mainly used in 
steel production. Europe remains the top importer 
of US metallurgical coal, but Asian demand is 
growing rapidly.

Peabody has not announced any new production 
targets for the Shoal Creek complex yet. But the firm 
is highly aware of the potential for increased output 
and exports, noting that the McDuffie Terminal has 
“substantial available capacity”.

Shoal Creek has 58m tons of proven and probable 
reserves with an initial 17m tons with minimal 
anticipated capital requirements under the current 

mine plan, Peabody said. It added that additional 
reserves can be accessed with “relatively low capital 
requirements”.

Peabody said the Shoal Creek mine produced 2.1m 
tons of metallurgical coal in 2017 and sold 2.4m 
tons, generating $387m in revenues, $160.8m in net 
income and $161.8m in adjusted earnings before 
interest, tax, depreciation and amortisation.

Peabody anticipates “8% to 10% aggregate growth 
in seaborne metallurgical coal demand over the 
next five years”. It sees European and Chinese 
imports remaining stable over that period, but 
expects increases to be led by India, Japan, and 
members of the Association of Southeast Asian 
Nations.

Those views are in line with the US Energy 
Information Administration, which said US 
metallurgical coal exports increased by 24.2% 
during 2018. Europe imported about 19% more in 
2018 than in 2017, rising to 13.7m tons from 11.5m 
tons.

By volume, the largest rise in US exports came from 
Asia which had imported 10.2m tons of coal by June 
2018 — an increase of 4.5m tons over the same 
period in 2017.

EIA said Asia’s demand growth was led by India, 
which saw a 140.7% increase in imports of US coal, 
rising to 4.1m tons by June 2018 from 1.7m in the 
corresponding period in 2017. China’s imports have 
increased too, coming in at 1.9m tons in 2018 
compared to 1.5m in 2017 - a 31.1% increase.

The port of Mobile exported 5.4m tons of 
metallurgical coal by June 2018, an increase of 7.4% 
over 2017, according to EIA figures. Against a 
throughput capacity of 30m tons per year, as 
estimated by the Alabama State Ports Authority, the 
McDuffie Terminal has room to grow.

Peabody Energy sees substantial coal export 
potential at Mobile
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IN OTHER NEWS
Ocean Infinity joins hunt for Stellar 
Daisy wreck
OCEAN Infinity, a seabed survey 
and ocean exploration company, 
has been hired by South Korea to 
find the very large ore carrier 
Stellar Daisy, which sank in high 
seas off Uruguay almost two 
years ago.

Search operations, which are due 
to start this month, will be 
carried out using autonomous 
underwater vehicles, the US-
based company said in a 
statement.

The vessel was lost in the South 
Atlantic ocean about 2,500 
nautical miles due east of 
Uruguay, it said. It had 24 crew 
on board and was carrying iron 
ore from Brazil to China when it 
split in two in March 2017, with 
only two survivors. AUV’s can 
operate in water depths of up to 
6,000 metres.

Cosco Shipping acquires strategic 
stake in Beibu Gulf Port
CHINA Cosco Shipping Group 
has acquired a 4.34% stake in 
Beibu Gulf Port Co, the main 
operator of a major port complex 
in Southern China.

The acquisition, worth 
Yuan470m ($60m), will “lay a 
foundation for the company to 
participate in the integration of 
Guangxi ports”, Cosco Shipping 
Ports, the state conglomerate’s 
Hong Kong-listed ports arm, 
said.

Based in the Guangxi province, 
Shenzhen-listed BGPC 
oversees three major local 
ports — Fangcheng, Qinzhou 
and Beihai — where combined 
cargo throughput jumped nearly 
15% year on year to 152.4m 
tonnes for the first 10 months of 
2018. Container handling 
volume increased 29.5% to 2.5m 
teu.

Ince & Co offices in key shipping 
centres not immediately part of 
takeover
SEVERAL of Ince & Co’s 
international offices — including 
those located in key maritime 
countries as Greece, Germany, 
Dubai and Singapore — will not 
immediately form part of the 
takeover of the venerable 
shipping law firm by non-
shipping lawyers Gordon Dadds.

The acquisition, which has been 
formally completed, will in the 
first instance be limited to the UK 
partnerships, plus Shanghai and 
Beijing, according to sources, 
though the long-term intention is 
eventually to bring all existing 
affiliates into the fold.

The legal practice of Ince UK will 
trade as Ince Gordon Dadds.

Sovcomflot orders product tankers at 
Russian yard
SOVCOMFLOT, the Russian 
maritime shipping company, has 
ordered three medium range 
product tankers at the Zvezda 
shipbuilding complex in Russia.

The 51,000 dwt vessels will run 
on liquefied natural gas as the 
primary fuel source, and will be 
able to handle challenging ice 
conditions in areas including the 
Baltic, the company said in a 
statement.

The tankers, which will transport 
petroleum products and gas 
condensate, will be on long-term 
charters to Novatek.

Indian Ports Association issues 
tender for bunker suppliers
The Indian Ports Association has 
issued a tender calling for bunker 
suppliers to supply marine fuel 
to vessels at all the major ports 
in India.

“Empanelled suppliers are to 
propose an end-to-end 

bunkering supply solution that 
details, among other things, their 
bunkering supply and delivery 
model, sources and marketing 
plans for the sale of bunkers to 
its customers for major ports in 
India,” the tender stated.

The empanelment of suppliers 
will be for a period of three years 
wherein initiatives such as mass 
flow meters, digitalisation of 
bunker operations, use of 
liquified natural gas bunkering 
and methanol to meet the 
International Maritime 
Organization’s 0.5% sulphur cap 
regulations will collectively be 
put into effect.

Evergreen places $130m boxships 
order at Jiangnan Shipyard
TAIWAN’S Evergreen has ordered 
four 2,500 teu containerships at 
Jiangnan Shipyard, marking its 
first ever newbuilding contract 
placed in mainland China.

These vessels, with hull numbers 
H2650-H2653, will use the 
newest design of Shanghai 
Merchant Ship Design & 
Research Institute and be fitted 
with scrubbers, Jiangnan said in 
a release.

They will cost $32m-$33m each 
while delivery is scheduled in 
mid-2021, people familiar with 
the matter told Lloyd’s List.

Brightoil nets $700m financing from 
CNOOC
BRIGHTOIL Petroleum Holdings 
has secured about $700m of 
financial support from its 
business partner state-owned 
offshore oil and gas producer 
CNOOC Group, as the privately 
run firm strives to emerge from 
its debt problems.

The two Chinese companies 
signed an agreement in March 
2017 to re-develop an oil and gas 
project in Caofeidian, along the 
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coast of the Bohai Sea, where 
they planned to build two central 
processing platforms and drill 89 
new wells.

The latest financial package 
includes a five-year finance lease 
agreement with a principal 
amount up to $406m for the 
Caofeidian oilfield owned by 
Hong Kong-listed Brightoil, 
according to an exchange filing.

Offtake secured for Rovuma LNG
EXXONMOBIL and the partners 
of the Rovuma liquefied natural 
gas project have secured the 
required offtake to move the first 
phase of the project to a final 
investment decision in 2019.

ExxonMobil said on Monday that 
fully-termed agreements with 
“the affiliated buyer entities of 
the partners” will be finalised and 
initiated in the next few weeks.  
These offtake commitments are 
also subject to the approval of 
the government of Mozambique.

The first phase of Rovuma LNG 
will boast two trains, each with 
7.6m tonnes per annum. It will 
tap the gas reserves of the 
Mamba fields in Area 4, offshore 
Mozambique.

Indonesia’s Medco Energi in takeover 
talks with Ophir
INDONESIA’S Medco Energi 
Internasional is considering 

making an offer to buy out 
UK-based Ophir Energy in a deal 
that could create a new 
heavyweight in Southeast Asia’s 
oil and gas industry.

The prospect of a merger has 
also lifted hopes for Ophir 
Energy’s troubled Fortuna 
floating liquefied natural gas 
project off Equatorial Guinea.

Ophir Energy confirmed in a 
statement that it is “in 
discussions” with Medco. It said 
there is a deadline of January 28 
for any firm intention to make an 
offer.

For classified notices please view the next page.
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